K 


_ Vol. 1. No. 1480 


CVUUPY 


_ A National Newspaper for Every Branch of the Industry 
eee aily 


ntered as second-class matter Aug. 27, 1925. Post 
N. Y¥.. Under Act be March 3, 1879 


To Bear Down on Both New | 
And Used Car Business 


Dealers 


Tells 


That Both Markets 


Have pm 


Parallel Selling Seasons; Warns 


On Trade- 
A. Vane, 


HICAGO, May 29.—C., 


the National Automobile 
the association bulletin, 
to sell used cars as well as new, as both! 


latest issue of NAVA, 
the time of year 


“Are you as ‘hopped up’ about at- 
tending to your own business as you 
are tending after the factory's busi- 
ness? 

“Just about another way of ask- 
ing the question are you putting in 
as much effort behind your own) 
used car business as you are being | 
urged to put in behind the sale of | 
new cars? | 

“While you are wishing for the 
return of business are you intelli- 
gently wishing for your own for- | 
tunes to be mended as well as hop- | 
ing to see your new car registra- | 
tion figures up at the top? 

“According to the best figures ob- | 
tainable there are in dealers’ hands | 


markets run parallel, | 


In Prices 


Association, in the 
says this is 


Dealers’ 


MOTOR LEADERS TO 
MEET ON JUNE 5 TO 


DISCUSS PROBLEMS 


EW YORK, May 29.—Problems | 


confronting automobile manu- 
facturers will be discussed by lead- 
ers of the industry at the annual 
meehing of the National Automo- 
bile Chamber of Commerce, to be 
| held at the organization’s head- 
quarters here, Friday, June 5. 
Among the manufacturers who 
j;} have accepted invitations to dis- 


general manager of | 


SA TURDAY, , MAY 30, 1931. 5 Cents. $12 Per Year. 
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MAKERS VOICE OPPOSITION 


right now enough new automobiles |Cuss the various topics to be - 
to supply the demand for the next sented at the sessions are: 
two months IF THESE NEXT TWO Alfred P. Sloan, Jr., president | 
MONTHS ARE NO BETTER THAN | General Motors Corporation; R. H. 
CURRENT INDICATIORS SHOW }Faulkner, president Auburn Auto- | 
THEM POSSIBLE. There is some- 
whery between two months’ and | dent Chrysler Sales Corporation; 
n " ap “~Ro* Erskine, president Studebaker 
‘poration; Charles D. Hastings, 
chairman of the board Hupp Motor 
Car Corporation; Roy D. Chapin, 
chairman of the board Hudson Mo- 
tor Car Company; Alfred.H. Swayne, 


rate of Gerrent used car sales, 
“The two markets, the new car 
market and the used have almost 
parallel selling seasons. When the 
new car business is good the used | 
car business is good. And if the | poration, R. C. Graham, vice-presi- 
automobile business has any period | dent Graham-Paige Motors Corpo- 
when it is good, spring and early | ration; R. H. Grant, vice-president 
summer are those months. jin charge of sales General Motors | 
“Dealers came into the year 1931 | Corporation: A. J. Brosseau, presi- 
with approximately 500,000 used cars | dent Mack Trucks, Inc. 
valued at about $225,000,000 in their | Topics which have been listed for 
stocks. It is not likely that these | discussion ‘nclude “The 
stocks have been reduced any great | Business Outlook,” “Rail Opposition 
amount, the effort to keep new |‘ Highway Transportation,” | 
car selling up to its present level | Way Safety Junking Plan, 
undoubtedly having brought = as 


many more used cars in as have! 
been moved out by clean selling. Problems and Outlook for Trade 


“With no thought in min@ of urg- | Quewsens, ”" “What More Can Be 
ing a reduction of new car selling Done to Strengthen the Dealer Sit- 
uation?” “Motor Outlook for Last 

|} Half of 1931.” 


“New 


{Effect on the Industry,” “Export 


(Continued on Page 2) 


—— 


Late News Flashes’ 


New York, May 29.—General Motors Acceptance Cor-| 
poration has called for redemption $2,941,000 of its ten-year 
sinking fund 6 per cent. gold debentures at 102', in order 
to complete sinking fund requirements. 


* * 4 
Syracuse, N. Y., May 29.—The H. H. 
facturing Company has suspended production until 
to adjust output to seasonal demand. 


a 


Franklin Manu- 
June 
15 in order 


4: + 


Pittsburgh, May 29.—J. C. McQuiston, general manager 


of advertising of the Westinghouse Electric and Manufac-| 
McQuiston 


turing Company, will retire, effective June 1. Mr. 
has been head of the department for twenty-nine years. 


mobile Company; J. E, Fields, presi- | 
A. | 


vice-president General Motors Cor- | 


General! | 
“High- | 


Freight Rate Schedules and Their | 


TO MOTOR TRUCK REGULATION 


EW YORK, May 29.—Opposition to any proposition 

for the regulation of interstate truck operation was 
advanced today~by the National Automobile Chamber of 
Commerce in a memorandum filed with the Interstate Com- 
| merce Commission on behalf of the motor industry by La 
| Rue Brown and Stuart N. Scott, chamber counsel. 
Reviewing the testimony submitted @ 
| during the commission's recent in- 
| vestigation of rail-motor co-ordina- 
tion, Mr. Brown declared that there 
| was no evidence to justify the im- 
| position of more rigid governmental 
control over common carrier truck 
operation. While not opposing the 
regulation of interstate buses, the 
chamber expressed itself as not 
sharing the optimism in its success 
of the interests supporting it. 

The manufacturers’ opposition to 
'the proposal for truck regulation 
was based on the arguments that 
|such regulation was not in the in- 
terest of, or desired by. shippers or 
|} the general public; that govern- 
|mental interference with private 
| business should not be extended; 


"TODAY | 





that such regulation would be un- 
constitutional—or, if constitutional, 
would be impractical; and that in- 
stead of relieving railroads of com- 
petitive difficulties, regulation would 


(Continued on Page 10) 


EW 
the 
sales through the country this year. 


YORK, May 29.—Reflecting 


uneveness of passenger car 





| quarter of the year the same rank 


| 


seis does from Detroit Page 2 | 
1c hevrolet Sales in Ohio C ontinue 
Uptrend ; 
lc leveland Ford 
| New Service 


pilation from Automotive Daily News 
3 | registration statistics. 

New York and California held 
their places at the head of the 
procession, taking first and second 
respectively, but only eleven riogee’ 
| States finished the first quarte of 
this year with the same rank that 
they held in the corresponding 
5} period of 1930. 
10} Eighteen states 
position in respect 
while seventeen 
ladder. 

Every state in New England 


De aler Adds Six 
Customers Daily 
Page 3 
Intes- 
Page 
Page 
Business 
Page 
Pages 8, 9, 
Dealer Go from 
.. Page 11 
REFERENCE TABLES 
Cumulative April New Passen- 
ger Car Registrations the East either improved its 
Pages 6, 7, 8, 9} or at least held its own 

*nt Prices of Passenger Cars Eight states in the 
Page lllower rankings this year 


Editorii: al: “Do Lack 
| tines?” 
Contempore ry Ce —_ nt at 


S. Charts Wee 


We 
4 
4 | 


News 


*s the 


incering 
To 


Eng 
“Whe re 
Ilere? 


improved 
to new car 
went aown 


sales 


| 


and 
rank 


South 
than last, 


Curr 


j,only thirteen states held in the first | 


in point of new car passenger car | 
| sales that they held in the first three | 
months of 1930, according to a com- | 


their 


the 


took | 


NEW YORK, 
_ May Car-1 ruck Out put 340, 000, 
MIDWEST CAR SALES EW YORK, i. 29. ‘3 obtained by the Auto- 
motive Daily News, through the kind co-operation of 

ve various vehicle manufacturing companies, indicate tha 

7 hicl fact dicate that 

May production will not run much above 340,000 units. This 

GAINS OVER MARCH | compares with 352,867, which was the total output for April, 
according to the revised figures lately issued by the Depart- 

Chicago, May 29.—Automobile sales | Ment of C ommerce in Washington. 

throughout the middle west, both - In any compilation of this kind, 
retail and wholesale, registered a based on estimates with today’s pro- 
sharp increase in April over March, GRAHAM -PAIGE oa es _ Still a 
a survey just issued by the Chicago nere 1S an ODVIOUS POSSIDIIty Oo 
Federal Reserve Bank shows. The | MAY SHIPMENTS error. However, any discrepancy 
increase in retail sales, on the basis | should be slight one way or the 
of value, was 8.5 per cent., as com- | NEW 1931 RECORD other. During the first half of May 
pared with March, and was within production was running somewhat 
30.3 per cent. of the volume for| ahea@ of the record for the same 
April, 1930. The gain in wholesale| Detroit, May 29.—Shipments of | Period of April. The drop in the 
sales over March amounted to 27.3 the Graham-Paige Motors Corpora- |sales curve was immediately an- 

| per cent., and was 37 per cent. less | tion set a new high record for the swered by a corresponding decrease 
than for April, 1930. year with an increase of 53 per cent. }in production and the month will 
| Inventories were in exceptionally | over the April, the company an-| {all below the level established in 

good shape, showing-a reduction of | nounced today. Overseas shipments | APril. 

This is always a seasonal symp- 
tom and the drop this year will be 
about in line with previous experi- 
ence. It had been hoped, however, 
| that this year the peak of sales and 
| production would be set back and 
| buying would continue in greater 
| volume on a comparative basis, into 
|; June 

It may 
| rolet, which set 


be noted here that Chev- 
a tentative sched- 





| (Continued on Page 10) 


STUDEBAKER EXPORTS 
BEST SINCE JUNE, 1929 


South Bend, Ind., May 29.—April 
| shipments of Studebaker passenger 
| and commercial cars by Studebaker 
Pierce-Arrow Export Corporation to 
|foreign distributors exceeded ship- 
'ments for any thirty-day period 
| since June, 1929. 

This is the sixth month in which 
| Shipments have exceeded the total 
‘for the preceding month. 


Many Changes in Ranking 
Of States in Car Sales 


while two states in this section of 
the country improved their position 
j}and three held their own. 

The District 


rank twenty-five 


would 
among 


Columbia 
if placed 
the states for this year, as compared 
with twenty-ninth for a year ago. 
The uneveness in new car sales 
this year, when compared to a year 
}ago, is nowhere more evident than 
in the two neighboring states of 
Nebraska and Kansas. These two 
states, chiefly agricultural, have had 
far from similar records in automo- 
bile sales this year. Kansas in the 
first quarter was one of three states 
to show gains over a year ago, and, 
is a consequence, jumped from 
venty-eighth place in rank in the 
first quarter of 1930 to sixteenth 
this year. This was one of the most 
| Striking gains in rank made by any 
State. 
Nebraska, on the other 
| ported a sharp decline in new 


of 


hand, re- 
car 
2) 


(Continued on Page 
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Many Changes in Ranking | 
Of States in Car Sales 


(Continued 


sales and happened to be the state 


from sixteenth by 
Nebraska, however, dropped 


ranking seventeenth 


crowded 
Kansas 
only one place 
this year 
States in addition to those already 
named improve their ranking 
this year over last are: Illinois 
fourth to third; Pennsylvania. fifth 
to fourth; New Jersey, ninth to sev- 
enth: Massachusetts, eleventh to 
tenth: Minnesota, fourteenth to 
eleventh; Virginia. seventeenth to 
fifteenth; Maryland, twenty-second 
to twentieth; Connecticut, twenty- 
fourth to twenty-third: Oregon 
thirty-fifth to twenty-eighth; West 
Virginia. thirty-third to thirtieth; 
South Carolina, thirty-second to 
thirty-first: South Dakota, thirty- 
fourth to thirty-third: Montana 
thirty - seventh to thirty - fifth; 
Maine. forty-second to thirtyv-sev- 
enth;: North Dakota. ‘fortieth to 
thirty-eighth: Utah, forty-first to 
fortieth and New Hampshire. forty- 
fifth to forty-first. 
States in addition 


place 


to 


to New York 


New York 
California 
Tilinois 
Pennsylvania 
Ohio ; 

Mik higan 

New Jersey 
Missouri 

Texas ; 
Massachusetts 
Minnesota 
Indiana 
Wisconsin 

Towa 

Virginia 

Kansas 
Nebraska 
Florida 
Oklahoma 
Maryland 
Washington 
Kentucky 
Connecticut a aii 
North Carolina 
Georgia 
Colorado 
Tennessee 
Oregon 
Louisiana oi 
West Virginia 
South Carolina 
Alabama et 
South Dakota 
Arkansas 
Montana 

Rhode Island 
Maine , 
North Dakota 
Mississippi 

Utah , 
New Hampshire 
Idaho 

Arizona 
Delaware 

New Mexico 
Wyoming 
Vermont 

Nevada 


*Estimated. 


from Page 1) 
their 1930 | 
6; Missouri, 
Florida, 8; 
26; Rhode 
Wyoming, 


and California to hold 
ranks are: Michigan 
Wisconsin, 13; 
25: Colorado, 
sland, 36; Delaware, 44; 
46: Vermont, 47 
States losing in 
from third place 
seventh to ninth; Indiana, tenth to 
twelfth: Iowa, twelfth to four- 
teenth; Oklahoma, fifteenth 
nineteenth; Washington, nine- 
teenth to twenty-first; Kentucky, 
twenty-first to twenty-second; 
North Carolina, twenty-third to 
twenty-fourth; Tennessee, twentieth 
to twenty-seventh; Louisiana 
twenty-seventh to twenty-ninth; 
Alabama, twenty-ninth to thirty- 
second; Mississippi, thirtieth to 
thirty-ninth; Idaho, thirty-ninth to 
forty-second; Arizona, thirty-eighth 
to forty-third, and New Mexico 
forty-third to forty-fifth. 

In the following table each state 
ranked in its proper place for 
first quarter of 1931, with the 


Qa. 
Go, 


Georgia, 


rank are: Ohio 
to fifth; Texas, 


is 


the 


rank for the corresponding period of 


1930 indicated: 


REGISTRATIONS RANK 


* 
1931 1930 


1 


1931 
48.385 
37.865 
30,711 
29.683 
25.604 
24,568 
21.666 
19,804 
18.580 
17,331 
13,225 
13.030 
11,665 
11,065 
8.244 
7.920 
7.647 
7.508 
7.428 
6.942 
6.358 
6.335 
6.506 
5.574 
"5.000 
4.898 
4 765 
3,869 
“860 
3.409 
3,271 


3.213 


1930 
56.728 
51,511 
47.092 
44.164 
49 801 
39.574 
26,621 
355 
221 
586 
13.179 
24.765 
17.733 
18.328 
12.053 

7.651 
12.489 
11,086 
15.937 

9.567 
11.644 
10,015 

8.408 

9.413 

8.295 

7.982 
10,580 

5.730 

7.767 

5.748 
770 
559 
737 
187 
466 
509 
952 
? 607 
384 
547 
464 
676 
829 
843 
856 
340 
234 
086 


34 
37 


22. 


“Isewaqk wo fn 


WO a Orel O'¢ 


VE Nem Oh 


et ee ee 


Vane Says This Is the Time 


To Sell New and Used Cars| 


(Continued from Page 1) 


effort 
tant 
that 


it is Still nevertheless impor- 
remember 
the 


for every dealer to 


first, last and foremost, 


would help the dealer's 


marvelously. 
“A factory will sell vou a $1,000 


and Nevada, 48. | 


to 
| 


HUDSON ANNOUNCES 
"DE LUXE BROUGHAM 


1931 


LISTING AT $1,375] 


Detroit, May 29.—The Hudson 


Motor Car Company announces the 


addition of a brougham de luxe to 
list at $1,375 to its line. The new 


model incorporates many develop- 
ments, particularly in the luxurious- | 


Service Stations Growing 
* k 


De Vaux a Toledoan 


ness of upholstery, fittings amd ap- | 


pointments. Selective free wheeling 


|is optional. 

Colored a brown shade, known as 
mountain ash tan. the new model 
is on the long 126-inch 
chassis, long swinging streamlines 
lending distinction to the _ whole, 
with the color motif extending to 
tire covers and the top of dull silk 
mohair. 

The interior finished in dark 
gray bedford cord, laid over seats 
and seat backs without pleating and 
piped in brown leather. 
| Fixed arm rests on both sides and 
folding arm rest in the center pro- 
vide increased comfort, while a 
folding arm rest can also be made 
to divide the front seat. 

Garnish moldings and trim 
strips are walnut finished, with two 
smoking sets in the rear compart- 
ment, with cigar lighter on the dash 
to match. In front and above the 
| front seat occupants are two indi- 
vidually adjustable, interior fold- 
ing sun visors. 

The windshield frame chrom- 
ium plated, with two separate wip- 
ers, one on each side, The wind- 
shield is of shatterproof plate glass 

A spacious, special trunk. finished 
iin the body color. is mounted in the 
rear, ‘Ss are also chromium 
plated tail lights, one on each rear 
fender. 

Six wire wheels with white-side 
tires are furnished as regular equip- 
ment, the spare tires being pro- 
tected by attractive metal covers 
also in the color motif of the body. 

The new brougham de luxe is che 
fourteenth model offered in the 
| Hudson line 


PERFECT CIRCLE SALES 
IN REPLACEMENT FIELD 
SET NEW HIGH RECORD 


is 


is 


two 


29 


by 


A re- 
Lothair 


| Hagerstown, Ind., May 
port 
Teetor, vice-president in charge of 
of The Perfect Circle 
pany, shows that April replacement 
sales through automotive equipment 
| jobbers established a new all-time 
record. Perfect Circle piston ring 
| sales for this period increased 42 
per cent. over April 1930, and 61 per 
| cent. over same month in 1929. 
| Replacement sales for the first 
four months of 1931, also broke the 
| old 1930 record when they shot 42 
per cent. ahead of the first four 
;}months of 1930 and 55 per cent 
ahead of the same period in 1929. 
At their regular monthly meeting, 
the board of directors of The Per- 
fect Circle Company. declared the 
second quarterly dividend for 1931 
of 50 cents a share on the 162,500 
shares of common stock outstand- 
ing. All stockholders on record as 
of June 20, 1931, are eligible to this 
quarterly dividend, payable July 1, 
1931. 


CHICAGO A. T. A. BANQUET 
| TO BE HELD JUNE 8 


just made public 


sales, 


business | 


| Chicago, May 29.—The Chicago 
| Automobile Trade Association 


|hold its twenty-sixth annual ban- 


used cars in his stock are his very new automobile tor $750 o1 $775. | quet and meeting on the evening of 


Most 
help yOu worry with their new cars 


own worries factories will 
but you have to do most of the wor- 
rying about your 


“A word about 


used cars. 
buying 
So far as I have been able to learn 


used cars 
there is at present no factory push- 
ing new automobiles down any deal- 
throat. That's 
of fact 

with any opinions as why 


er’s just a plain 


not garnished 


they 


statement 
are 
not 

“That means that he has the op- 


portunity if he will fight for it, 
of buying a used car at his own 


Then why should you buy a $750 
used car from a customer for $750 
or Why should you buy a $500 used 
car from a customer for $750? Or 
why should you buy a $300 used 
car from a customer for $500? 

“If the factory refused to sell you 
new cars at less than resale price 
you wouldn't take the contract. 

“If a customer won't sell you a 
used car at less than its resale price 
apply the same obstinacy. Let the 
deal walk out. 


| “These buyers today are not just | 


‘tough = skinned.” They're armor 
plated. They will buy, though, re- 
gardless of price when convinced 
| that the price at which you hold 


| June 8, it was announced today at 
| association headquarters. President 

G. Tiffany bas appointed 
|Thomas J. Hay president of 
| Thomas J. Hay, Inc., Willys-Over- 
|land distributors: M. J. Lanahan. 
| president of Dashiell Motor Com- 
pany, Dodge distributors, and A. C 
| Faeh, general manager of the asso- 
ciation, as the committee on ar- 
rangements in charge of the affair. 
| Plans are already under way for 
|an interesting program of enter- 
tainment and speakers for the 
| meeting, which is to be held at the 
| Lake Shore Athletic Club. Neces- 
| sary business, including election of 
|/new directors and reports by of- 


price or seeing the deal walk out.| the article represents a fair ex- | ficers, wil! be disposed of quickly, it 


A few walkouts in every community , change of value.” 


jas stated, 


Com- 


will | 


& 


The Roamer Still Roams 


Hudson | 


Chris Sinsabaugh—Detroit Editor 


INCE Col. FE. M. Lubeck retired as western sales manager 

of Oakland-PRontiac, he has been kept busy running the 

Dealers’ Service Bureau in Pontiac, selling automobile dealers 

a plan for increasing their service business and also carry- 

ing on another successful operation—that of selling a plan 

for increased gasoline station and super-service station sales 
for various oil and gasoline distributing organizations. 

Col. Lubeck came into the big city the other day and at 
lunch he wised up the column conductor on the status of the 
gasoline station business as he has observed it. We had ven- 
tured the opinion that the cross roads and city gasoline sta- 
tions had about reached their limit when he upset our ideas 
by telling us that more stations are coming into the picture 
and that selling methods of two years ago are giving way to 
more modern sales programs. 

* * * 

RINGING us up to date, Col. Lubeck said: “Nowadays, 

instead of simply filling the order of the car owner for 
‘five,’ today the station attendant is a salesman and shows 
the man at the wheel, without the latter having to leave the 
seat, that the tank will take eight or ten gallons. Naturally, 
the driver says ‘Fill ’er up’ and the filling station gets that 
much more business. 

“Several unique Methods have been created, whereby 
the driver can be shown exactly how much more the tank will 
hold, all of which are more reliable than the modern gauge on 
the dash. Likewise, lubricating oil isn’t sold the way it used 
'to be, because today a trained salesman tells you why a cer- 
‘tain oil is better and that your car, instead of requiring just 
a quart, actually should have another pint to bring up the oil 
level in the crankcase. That means more sales, Specially 
trained men now sell you on greasing jobs and show you the 
array of tools and nozzles used in up-to-date jobs. That also 


helps.” 
* 1 * 


OL. LUBECK cited the fact that the gasoline business for 
_ the larger stations is increasing because of the employ- 
'ment of trained help, and declared that the tremendous gaso- 
‘line bill of the American public can be gauged by the fact that 
the states collected over $523,000,000 in 1930 in the way 


of taxes. 


* * 


* 

T is not generally known, but Norman De Vaux was born 

| in Toledo and broke into the automobile business there as 

a salesman of one-cylinder Cadillacs. That's how far he goes 

back, but it is something of which he is mighty proud, even 
in these days when he has a car named after him. 

All of which brings us up to the other day when De 
Vaux met an old foe, one McIntyre, now selling Nash in 
Cleveland. In their kid days they were rival salesmen in 
Toledo, McIntyre exploiting the two-cylinder Yale (yes, there 
was such a car). De Vaux was proud of his Cadillac and 
opined that he thought a single-cylinder Cadillac was faster 
than any two-cylinder job on the market. In fact, he was 
willing to bet he could drive his car to Cleveland and back 
faster than any two-cylinder proposition could travel. 

McIntyre called De Vaux and the result was a match 
race to Toledo and back for $200 a side, De Vaux having to 
go out and borrow the second hundred. De Vaux won the 
race because the Yale broke down and couldn't finish. And 
to this day, Toledo doesn’t know really if a single-cylinder 


was faster than a twin. 

OMEONE has asked me why Roamer is still carried as an 
y active member of the automobile industry in the roll call 
published in Friday’s A. D. N., because so little has been 
heard of it of late years that the impression was it had closed 
up shop. That’s far from the facts, for when the list was 
compiled a letter to President A. C. Barley at Kalamazoo, 
Mich., brought out that the plant is still in production, turn- 
ing out a few cars yearly, most of them for export and the 
others going to old Roamer owners. However, there is a 
consolidation under consideration at the present time and it is 
thought Roamer will again be on the map. 

This Roamer broke into the limelight quite a few years 
back when Rolls-Royce came over and set up an American 
plant. In looks it greatly resembled that famous English 
make and it met with considerable vogue because the Amer- 
ican public could for a moderate price get a car that had all 
| the eye-appeal of a Rolls-Royce. 


* * * 
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Chevrolet Sa 


First Quarter on Par With| 


Year Ago and Dealers| 
Look for Gains Through- 


out Summer Months 


NEW PHILADELPHIA, O., May 29. 

—Notwithstanding the lull in| 
industry in this section of the state, | 
where the principal manufacturing 


interests are confined to clay prod- | 
ucts, Chevrolet passenger car sales | 
are reported at about the same 
level the first quarter of this year 
as the same period a year ago, when 
passenger car buying in this area 
reached its peak for 1930. 

Distributors of Chevrolet units in | 
this city and all Tuscarawas county, | 
interviewed the past week as to out- 
took for the next few weeks, declared 
they expected the uptrend to con- 
tinue uninturrupted on through till 
fall 

While the number of potential | 
buyers have been reduced fully a! 
third in the past year, due to wage 
reductions, factory interruptions and 
other causes, dealers are confining | 
their efforts now to the clientele 
not so much affected in recent 
months by the depression. It is 
this class of people who are buying 
new cars, for it is almost out of the 
question for the laboring man of 
moderate means to talk new car 
buying under present conditions 
dealers said. | 

There has been a noticeable in- | 
crease in the number of new cars; 
sold for cash during the first quarter 
of the vear, dealers reported. Better 
than 50 per cent. of what new Chey- 
rolet cars have been sold in this 
county have been cash sales. Used | 
ear buyers are asking for twelve | 
months and even longer to take care 
, of their obligations. 

The Weaver Motor Company, new 
Chevrolet distributor here, largest in | 
the county, reported eighteen new | 
Chevrolet passenger cars delivered 
by them in April of this year. This 
number is slightly less than in the 
the same month a year ago, when 
peak sales were reached. Other 
dealers in Dover, Uhrichsville and 
Dennison, as well as in the smaller | 
towns of the county, report sales in | 
proportion to the local distributor. 
The standard sedan is the best seller 
this year, dealers said. Sport model 
coupes and roadsters and some 
coaches are being sold. 

Until conditions improve which 
will benefit the laboring class of 
workers, dealers in this area are 
looking for no decided improvement | 
in new car business, for wages are 
so low in the clay products industry 
that cannot afford a new} 
car. Some of the higher paid are 
buying units, but even these 
are tinding it difficult to pay for, 
‘them within the specified time. | 
Two or three years ago this class 
of workers were considered good | 
prospects, and a large volume of 
new car business could be credited 
to the ker in the major class 
working plants of the county. 

Dealers are optimistic as to the 

future, believing that May will see’ 
as Many new cars Sold as the pre- 
vious month, which has always been 
‘the big month of the year for new 
ear deliveries. Dealers are putting 
forth every efort to maintain high 
sales in this area and many are) 
going in strong for special exploita- 
tion, which has brought results in 
some parts of the county. 
, Service demand the past several 
weeks has been only fair with deal- | 
ers of Chevrolet cars. There is| 
much competition in the service | 
field in ‘his county, there being | 
many garage owners making a bid 
for Chevrolet service, it being esti- 
mated that fully 50 per cent., or per- | 
haps more, of what service is avail- | 
able going to the independent 
garage owner. There is little evi- 
dence of price cutting here, and ga- 
arge men and dealers are adhering 
very closely to a standard charge 
for all kinds of Chevrolet service. 

City dealers also report they have 
been successiul in breaking up the | 
practice so general in the smaller | 
communities of making better al- | 
lowances on used cars in order to 
make a new c*r sale. There is very 
little deviation from the price al- 
lowed in the outlying smaller towns 
from the appraisal made by the 
larger distributor in the cities of the | 
county. 
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CHEVROLET MECHANICS 
DON'T THROW STONES; 
WORK IN GLASS HOUSE 


WwitH three sides almost entirely 
of glass panes, the service sta- 


tion and repair shop of the Cole 


Chevrolet Company, Glenside, Pa., | 


not only presents a striking appear- 
ance when seen from South Easton 
Road, on which the sales building 
but according to Mr. Cole, 
the dealer, is productive of a better 
grade of work, keeping the mechan- 


‘ies and other workers in the depart- 


ment cheerful and eliminating all 

dark corners. 
Usually, some 

service 


account ot 


in the 
obliged 
arrange- 


employee, 
Station 1S 
physical 


more or less in the dark, or else be 
much of the time by the 
‘lectriec droplight. Men 
who have to contend with this cir- 
are apt to resent it in 
one way or another 

Having the service station of glass, 
so that all of it practically as 
light if it were in the open, 
eliminates a certain 
amount of lighting expense. Then, 
too, the ventilation is better than in 
most walled-in stations In warm 
the doors are kept wide 
open, and on bright days very little 
electricity is burned. The space is 
large, about sixty-five feet wide 
and 185 feet deep. This building is 
not entirely in line with the striking 
cream brick 
front of the lot 
latter structure, too, is largely of 
glass, the plate glass display win- 
dows affording to passersby an un- 
usually good view of the showroom 
and models displayed An open 
space beside the service station is 
used for the display of automobiles 
taken in exchange deals 
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Ohio Continue Uptrend 


Cleveland Ford Dealer Adds 
Six New Service Customers 


‘FORD CONTROLS JUNE 


SCHEDULE IN MILWAUKEE - 


Milwaukee, Wis., May 29.—The 
June schedule for the Milwaukee 
assembly plant of the Ford Motor | 
Company, according to L. T. Hender- | 
son, general manager, calls for pro- 
duction of 2,145 units. The April 
program stipulated 2,600 cars and | 
trucks; May, 3,000. 

Although the June production 
schedule has been reduced none of 
the employees will be laid off and 
the plant will operate fifteen out of 
the twenty-two working days a/| 
month. Mr. Henderson called at- | 
tention to the fact that sales in | 
Wisconsin generally of most prod- 
ucts had suffered severely through 
the decrease in the purchasing power 
of the farmer due to the dras‘'c de- 
cline in milk and cheese prices 


GROUND BROKEN FOR HUGE 
CHICAGO MOTOR CLUB HOUSE 

Chicago, May 29.—Ground has 
just been broken here for what is! 
declared to be the world’s largest | 
automobile club building, the twen- 
ty-nine-story home of the Motor- 
ists’ Association of Illinois, affili- 
ated with the National Motorists’ 
Association, at the southwest corner | 
of Michigan Avenue and 24th 
Street. Hugo Meyer, secretary-man- 
ager of the club, operated the 
steam shovel to inaugurate the ex- 
cavation ceremony. 


In Six Great Lakes States 


NEW YORK, May 29.—Ketail sales 

of new Chevrolet passenger cars 
in the six states around the Great 
Lakes showed, in April, a gain of 40 
per cent. over the preceding month 


'and were only 1.1 per cent. below a 
| year ago, according to registration 
Automo- 


statistics in the hands of 
tive Daily news. 
For the first four months of the 
year Chevrolet sales in these. six 
states amounted to 56,447, as com- 
pared with 65.326 in the correspond- 
ing period year, a decline of 
15 per cen 
Registrations 
April aggregated 
15,652 in March 
ago 
Chevroiet 
and Ohio 
this year 


of last 
States 1n 
agains! 
a year 


these 
22,027, 


‘ 
and 2 


In 
as 
2,278 


sales im Illinois, Indiana 

were higher in April of 
than last, and Minnesota 
an increase for the first 
four months over the similar period 
in 1930. 


Illinois of 


reported registrations 
for April, as against 3,091 
March, up 49 per cent., and com- 
paring with 4,601 a year ago, a gain 
of less than 1 per cent. For the 
Chev- 
this state totaled 13,- 
15.911 a year ago, off 


rolet sales in 
337, as against 
16 per cent 

Michigan's Chevrolet 
Aprii was 4,210, as against 2,833 in 
March, a gain of 48 per cent., and 
3 per cent. under the 4,341 of April, 
1930. The four months’ total in 
this state was 10,481, as compared 
with 12,646 in 1930, off 17 per cent. 

Chevrolet sales in Indiana were 
2,880, as against 1,994 in the preced- 
ing month, a gain of 51 per cent. 
and comparing with 1,854 in April 
of last year, a gain of 55 per cent 
For the first four months the total 
was 7,104, as campared with 7,908 a 
year ago, off 10 per cent 

Minnesota reported an April total 
of 2,956, as against 3,035 in March, 
off 2.6 per cent., and comparing 
with 3,886 last year, off 24 per cent. 
The four months’ total was 7,340, as 
against 7,176 in the corresponding 


total for 


period of 1930, a gain of 23 per, 


cent. 


In} 


Ohio's April total for Chevrolet 
was 5,220, as against 2,050 in March, 
up 71 per cent., and comparing with 
5,194 a year ago, up less than 1 
per cent. For the first four months 
the total was 12,339, as compared 
with 14,526 vear, off 15 per 
cent 

Wisconsin reported a_ total 
April of 2,150, as against 1,739 
March, a gain of 23 per cent 
comparing with 2,402 a year ago 
off 10 per cent. For the first four 
months of this vear, Chevrolet sales 
in Wisconsin were 5,846, as com- 
pared with 7,159 a year ago, oif 18 
per cent 

Here 
LIONS, 
states 


with 


last 


LOL 
in 
and 


Chevrolet registra- 
month, in the six 
year, as compared 


are the 
month by 
for this 
last: 
ILLINOIS 

1930 
3,140 
3,416 
4,754 
4,601 
15,911 


1931 
3,946 
2,569 
3,091 
4,611 


13,337 


January 
February 
March 
April 
Totals P 
INDIANA 
1,240 
1,080 
1,904 
2.880 
cae ; 7,104 
MICHIGAN 
1,679 
1,759 
era 
cciiax Se 
ba ads 10,481 
MINNESOTA 


1,330 
1,664 
3.960 
1,854 
7,908 


January 
February 
March 
April 
Totals 


2,291 
2.457 
3.647 
4341 
12,646 


January 
February 
March 
April 
Totals 


593 
774 
1,923 
3.886 
7,176 


January 
February 
March 


Totals 


2,657 
3,046 
3.629 
5,194 | 
14,526 


January 
February 


Totals 


January 
| February 
2,483 | 


coee 9,046 


| figures out 


| ty 


| “Last 


1,096 


Y hard work and steady 
Inc., Ford dealer at 1374 


Month by month this dealer's 


“plugging” 


Daily While Retaining Old 


Nettleton Motors, 
West 117th St., Cleveland, O., 


s adding an average of six new service customers a day. 


service business has mounted, 


with the volume of repeat business good. 


“It takes a good deal of 
work to get business in these times,” 
says R. B. Nettleton, head of the 
company, “but I know of 
way to get it than to keep right 
after it. In fact, it’s about the only 
way.’ 

And if anyone should think that 
the Nettleton organization does not 
work for what it gets, here are som< 
concrete statistics In April six 
salesmen canvassed 1469 prospects 
for new car sales. Only four deals 
resulted that could be directly 
traceable to the effort put forth. In 
other words each salesman aver- 
aged 245 calls on prospects which 
about 367 calls for each 
sale made 
Service business is obtained chief 
by the same personal canvass 
method as new car sales but results 
are better. Salesmen take lists of 
Ford car owners and simply ge to 
see their prospetcs—a real door-bell 
ringing program. 

Supplementing the canvassing 
method Nettleton Motors uses some 
direct mail and some newspaper ad- 
vertising but the emphasis is placed 
on seeing the prospect because after 
all that what has brought in the 
most business. 

“We have had only one direct by 
mail experience that yielded especi- 
ally good results,” say Mr. Nettleton. 
fall we sent out postal card 
announcements on a winter special. 
Its theme was ‘prepare your car for 
winter driving now. We offered to 
do about five operations free. To 
do them all cost us about 14 cents 
on each car, we figured, but of 
course when the customer came in 
we counted on selling him some- 
thing else on which we could make 
a profit 

“Weill, the mailing was timed 
right, happening to come just after 
an early cold snap. Cards were 
mailed only to Ford owners who 
had never been in for service, or 
in other words, only to those who 
were not then customers. We mailed 
out 3,200 cards and 69 new custom- 
ers came in. But, do you know, some 
of these just took the free service 
and went away! However, enough 
of them bought additional service 
to make this mailing pay pretty 
well and we added a considerable 
number of permanent customers. 


Is 


offered a 
Was hol 


This 
SuInmer 
very 
depend 
paigns 
canvassing se 
results 


tevealing 


spring we also 
special but that 
succe 1. In fact, we do not 

greatly upon mail cam- 
for service business. Straight 


Ls the best 


Siu 


vet 


the healthy growth in 
this Ford dealer's business 
Obtained by steady plugging and 
hard work is the following monthly 
record of new customers and repeat 


busipess 
MONTHLY GAIN IN SERVICE 
BUSINESS 
New 
Customers 
91 


service 


Repeat 
Business 
31 
67 
169 
178 


1930 
September 
October 
November 
December 

L931 
January 
February 
March 
April 


193 
221 
232 
317 


131 

109 

143 
period of eight months, 
theretore. 11,446 new customers 
were added. The gain is continu- 
ing in May, although for the first 
half of the month the record shows 
five fewer new customers added 
than in the corresponding period of 
April, with repeat customers three 


In a 


1,178 | ahead. 


Mr. Nettleton has a daily report 


2,402 | made out that shows him quickly 
7,159 the number 


ot customers serviced, 


no better : 


| cies 


| easier 


hard ¢ 


old, the amount of 
average for all 
receipts per 
partly in- 
conditions. 


whether new or 
job and the 
Average gross 
irregularly, 
by \seasonal 
When a customer's car is brought 
in for servicing mechanics seize 
every opportunity to sell all neces- 
sary service, but they are trained 
to avoid high pressure selling meth- 
ods. as Mr. Nettleton believes such 
tactics too often antagonize the 
customer. 

‘The recent record of gross receipts 
per service job follows: 


GROSS RECEIPTS PER SERVICE 


each 
jobs. 
job very 


fluenced 


1930 
September 


| October 


Yovember 


| Decem er 


1931 
January 
February 
March 


The 
may 
table, 


highest monthly average, it 
be noted from the foregoing 
was $5.97 last November. This 
was a month in which considerable 
anti-freeze was sold. 

Mr. Ne .tleton applies good psy- 
chology in selling many of his 
service jobs, especially those running 
into the larger sums. When @ cus- 
tomer leaves his car in the shop, 
asking that it be checked over, 4 
salesman later calls him at his office 
or place of business and gives him 
an estimate of what it will cost to 
put the car in good condition. 

“We make this estimate plenty 
high,” says Mr. Nettleton, “following 
a quick check to see what actually 
is needed. Ne explain that it may 
cost less. Then we go back to the 
car and make a very careful check- 
up to see if the cost can’t be re- 
duced. If we haven't already been 
authorized to go ahead with the 
work we call the owner again and 
explain that careful re-checking 
shows that the job will not cost him 
as much as first estimated. Or, if 
he has already said to go ahead 
and then comes in and steps up to 
pay his bill and finds that instead 
of being $40 it is $29.50, he is ma- 
turally pleased. He goes away feel- 
ing preity good, whereas if we had 
given him an estimate of $29.50 and 
then found we had to charge $40, 
he would be quite likely to complain 
and become a dissatisfied customer.” 

Nettleton Motors, Inc., opened for 

last fall, and*therefore, 
compare records of current 
with those of a year ago. 

month-by-month com- 


business 
cannot 

business 
However 


| parisons show that its service poli- 


are succeeding, not in a big 
spectacular way, but in a_ good 
healthy manner. Similar policies 
applied to the used car department 
have kept stocks moving and inven- 
tories down. Used car inventory 
does not exceed $2,000. 

“Hard work and lots of it is the 
only remedy I see for poor busi- 
ness,” says Mr. Nettleton with a 
smile. “Of course, if there’s soma 
way I'd like to know about 


." 


WESTINGHOUSE NAMES 
TRITLE GENERAL MANAGER 


East Pittsburgh, Pa., May 29.—At 
a recent meeting of the board of 
directors of the Westinghouse Elec- 
tric and Manufacturing Company, 
J. S. Tritle was elected vice-presi- 
dent and general manager in charge 
of manufacturing, sales and engi- 
neering operations of the company, 
reporting to the president, F. A 
Merrick, 
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Do We Lack Intestines ? 


-. R. MAHONY, 

Goodrich organization, has just returned to this country 
after a 36,000-mile trip through the Orient, the middle East 
At a meeting of the Export Managers’ Club in 
New York recently, he expressed his surprise on finding 
America, upon his return, still plunged in a 
regular blind drunk, of grief over the departure of our late 
lamented paper profits and we are hanging on tenaciously to 
the corpse. It makes what has become of the 
spirit of our what has become of 
America’s guts?” 

Then, reflecting on the fear of spending even for neces- 
sities that seem to have overwhelmed us, Mr. Mahony 
rightly says that even those who still have their jobs or other 
income to live upon, are refraining 
having repairs made to their cars; from buying the new car 
which has passed from the realm of luxury into that of a 
daily necessity. When we refrain from painting the house, | 
or mending the roof, or decorating the interior: from! 
replenishing household utensils; from buying the usual sup- 
ply of new clothes and shoes, when we go so far, as reported 
at the last June convention of milk dealers, as to curtail con- 
sumption of milk by about 7 per cent., we are striking at the 
farm, the plantation, the mine, the mill, the railroad, 
wholesaler and the retailer at home, withholding purchases 
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Harry ger 


Detroit. Mich 


vice-president of the 


and Europe. 


one wonder 


pioneer forefathers, 
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International | 


| 
“nerfect orgy, a 


“from buying tires, from | 


the | 


of raw materials and finished manufactures afield, cutting | 


down the purchasing power of peoples at home and in foreign 
lands, adding constantly to the vicious circle that swings like 
an all-consuming plague of locusts round and about the world, 


throwing people out of employment, adding more and more | 


to the curtailment of industry 
abroad, 
when we are going to have the good old days of prosperity 


again.” 


and commerce at home and | 
all the time bewailing hard times and wondering | 


There is a lot of hard-hitting in those suggestions and! 


we all need waking up. 


Scattering Traffic 
OME two years ago Walter Chrysler remarke 
automobile industry was “ fearful of 
saturation point than it was of a sales saturation.” 


far more a highway 


| 


d that the, 


In spite |~ 


of the happenings of the last eighteen months, Mr. Chrysler’s | 


remark is still a plain statement of fact. One of the most 


serious handicaps that motor vehicle manufacture carries is | 


the increasing difficulty 
ent 


the 


road system, miraculously as that has been expanded 
last decade. 
As a matter of 


our Main 


fact, however, the 
highways is not difficult 
really lies in the herding instincts, 
with the rest of humanity. 
cent. of our highways carry 90 per cent. of the traffic. On 
Saturdays and Sundays during the active motoring season, 
main highways carry a procession, bumper to bumper, wheel 
to wheel, while perfectly comfortable secondary roads are 
deserted. The real probl em is to teach motorists generally 
to get off the main arteries during the peak load seasons and | 
find real enjoyment on secondary roads. 

Most of the charm of the unspoiled countryside lies on 
these secondary roads. While the surfaces lack 
or Macadam, gravel and even earth are entirely 
for moderate traffic. Automobile dealers can assist a 
to the secondary roads’ movement by suggesting to their 


present congestion on 
of cure, 
which motorists 


The 


of handling peak traffic on our pres- | 


trouble | 
share | 
The experts tell us that 15 per | 


| 


concrete | 
satisfactory | 


“back | 


| 


customers the increased pleasure they can get by leaving the | 


herd and finding pleasant running conditions on highways | 


that are largely neglected. 


PRIZE CONTESTS 


The Raybestos Division announces | 


, owe contests with prizes aggregat- | 
in $1,500. One contest is for 


name for Raybestos molded 
lining and the other for a letter 
| describing the outstanding features | 
of this lining. 

Anyone connected with the auto- 
motive industry may compete, that 
is, anyone except employees of the 
Raybestos division of Ravbestos- 
Manhattan, Inc. 

The first prize for a name is $500 
The first prize for the best letter 
is $250; second prize, $150; 


the one hundred next best 

Raybestos wants a new name for 
Raybestos molded brake lining that 
is original and easily remembered. 
It must be descriptive, just as 
name Raybestos Ve!-Coe 
gives the idea of a woven lining with 
velvet-like action and high coef- 
ficient of friction. The word 
bestos” should be included. For in- 
stance, Raybestos (the name sub 
mitted goes here) Molded Lining 

Raybestos also wants a letter of 
not over 200 words telling how this 
lining solves brake lining problems 
It is interesting to note that 
lions of feet of Raybestos Molded 
have been sold end used during the 
past two years. 

Those desiring to enter these con- 
tests may obtain complete informa- 
tion by writing to the Raybestos 
Division, Bridgeport, Conn. Con- 
tests close on July 1, 1931, and win- 
ners will be announced soon 
thereafter as possible. 


as 


BERGOFF PROMOTED 

Newark, N. J., May 29.—Ernest H 
Bergoff, 
ager of the Griggs Whippet Knight 
Company, 526 Broad St., has been 
promoted to sales manager. Prior to 
his connection with the Griggs com- 
pany, Mr. Bergoff was sales man- 


ager for the Paige Jewett Company 


lof Newark. He also served as 
Sistant general sales manager 
the Velie Company at Moline, I. 


as- 
for 


| COMING EVENTS 


MAY 
—New York, N. Y. 
Trades Council. 
30—Indianapolis, Ind, 
sweepstakes, 
JUNE 
3—New York, N. Y. 
bile Chamber 
tors’ meeting. 
3- 4—Dallas, Tex. American Petroleum 
Institute, midyear production divi- 
sion meeting, Baker Hotel 
4—New York, N. ¥ National 
mobile Chamber of Commerce, 
bers’ meeting. 
4- 6—Chicago, I. 
Engineers 
8-12—Chicago, Ill. 
Association, annual show 
i0-12—Swampscott, Mass. American 
stitute of Chemica] Engineers 
ing 
14-19—White Sulphur Springs. 
Society of Automotive 
summer meeting 
i5-18—Madison, Wis. American Society ot 
Mechanical Engineers, fourti na- 
tional oi] and gas power meeting 
1j-19—French Lick, Ind. Stee) Founders 
Society, mid-summer meeting 
21—Montlery Track, France. Automobile 
Club of France, grand prize race 
22-26—Chicago, Ill. American Society 
Testing Materials thirty-fourth an- 
nual meeting 
22-27-——Boston, Mass, sociation 
of Credit Men, convention 
29-30-—Chicago, IL National Associa 
of Taxicab Owners, mecting 


JULY 


i—Altoona, Pa. Automobile rz 

if—Nurburg-Ring, Rhineland, 
Automobile Club of Germa 
prize race 


SEPTEMBER 

- 3—Cleveland, O. Hotel Statler, Society 
of Automotive Engineers, twent 
annual aeronautical meeting In 
conjunction , with Nationa] Ajl 
races 

8-13—Utrecht, Holland. 
and truck show 

16-137—Atlantic City, N. J. National 
troleum Association, annual 
ing, Hote] Traymore 
20-26—Springfield, Mass, 
Exposition 
25—Boston, Mass. 
Society, meeting 
28-29—Atlantic City, N. J. Natio 
ciation of Motor Bus 
fifth annual meeting, 
bassador 
2—Atlantie City, 
Electric Railway 
nual meeting. 
OCI OBER 
1-11—Paris, Franee. Internationa 
mobile Salon, 

2- 3—HMouston, Tex. American 
of Mining and Metallur 
gineers, petrvleum divis 
ing 

12-16—Chicago, iL Na 
ceil 

14-16—Pittsburgh, Fa. 
trial Engineers, 

5-24—London, England. 
Motor Exhitition, Olympia Hall. 

22-28—Prague, Czecho-Slovakia. Interpa- 
tional Antomcbile Exposition, 
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third | 
prize, $100 and prizes of $5 each for | 
letters. | 


the 
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“Ray- | 
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Contemporary ‘Comment 


HE big problem of today is to put our idle men to work. 
Soon. Who is going to do it? 

The Socialists would like to see the government take 
| charge of the job. But the government is having its hands 
‘full tending to its own business. 

Employers would gladly put men to work, but ask the 
pertinent question: “What are we going to use for money to 
pay them?” 

Banks are crammed with idle money looking for work. 
|Idle money—idle men. 

Putting this idle money to work will put the idle men 

to work, too. 
But we cannot conscript money. 
“blue sky.” It must be secured by tangible 
No assets are more “tangible” than wealth-producing 
machinery. And no investment is better secured than by 
increased dividends due to cost reduction. 

The government estimates that we have twenty billions 
invested in the United States in the productive equipment 
of our manufacturing industries. 

We have good reason to believe that half of this at least 
is obsolete, in the sense that it would be profitable to replace 
it with modern machinery. 

Ten billion dollars put to work over a three-year period 
of industrial modernization would bring prosperity and 
guarantee it for years to come. 

It would solve the immediate problem of idle money and 
idle men. 

It would put American industry on an efficiency plane 
which would enable us to compete on a price basis in any 
market. 

It would make possible the price reductions necessary to 
increase consumer purchasing power without jeopardizing 
wage rates or profits 

It would stimulate all lines of business and industrial 
activity through the percolation of these funds through all 
strata of human enterprise. 

It would provide our railroads with the increased reve- 
nue they are seeking without the doubtful, non-productive 
expedient of increasing freight rates. 

It would enable us to solve successfully 
economic problem of unemployment without 
recourse to paternalism or communism. 

Finance, management and labor can unite in this move- 
ment with a common aim, secure in the knowledge that in 
'pursuing this course they are following the same path that 
has always led them to increased prosperity.—John H. Van 
| Deventer, in Iron Age. 


Nor will bankers lend 


it on assets, 


our present 
danger of 


* * . 

HAT much for the Holland Tunnel, and the Mersey 

Tunnel will be if anything still more interesting. 

The Mersey Tunnel will be three miles in length from 
end to end including the approach tunnels, which are divided, 
there being four entrances, two in Liverpool and two in 
| Birkenhead. 

It consists of one circular segmented iron tube lined with 
concrete, 44 feet in diameter, the roadway being 36 feet and 
placed 14% feet below the center of the circle. Pedestrians 
| and horse vehicles will use the tunnel as well as motor traffic. 
'In the entrance sections there will be room for two lines of 
traffic, while in the main tunnel four lines will be accom- 
| modated. 

It will be the largest under-water tunnel in the world. 
|The horse and motor traffic will proceed in separate lines, 
varying between 12 miles per hour and 30 miles 
The capacity of the tunnel will be 3,000 vehicles 
500 of the Holland Tunnel, at least that 





| the speeds 
per hour. 
per hour as against 2, 

is estimated, while the latter is actual. At the deepest part 

‘the tunnel road will be 170 feet below high-water mark. 

To deal with possible breakdowns there will be con- 

tinuously mobile breakdown gangs stationed at each end of 

| the tunnel w hich will be able to fetch out any vehicle in the 
quickest possible time. 

Again, the closest attention of the engineers regarding 
' ventilation has been called for, and air will be continuously 
| drawn out through slots in the kerbs of the pavements by im- 
mense ventilation pumps. 

The estimated cost of the entire project will be about 
£5,000,000, but as this is half that of the New York Holland 
Tunnel, we must wait and see whether “estimated” and 
“actual” cost eventually tally —The Motor (England). 

+ oa k 

ENRY FORD was quoted last week as saying that indus- 

trial and financial leaders will have to do some hard 
thinking before the way out of our inverted prosperity may 
| be found. 

For once the rank and file of Wall Street vote with Mr. 
| Ford. And to make the vote unanimous the Ford resolution 
/requires but one amendment: Industrial and financial lead- 

ers, while doing their heavy thinking, should stop all supers 

| fluous conversation and radio talking.—The New York Daily 

Investment News. 
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WEEKLY BUSINES s ‘INDICATORS 


SURVEY OF CURRENT BUSINESS» 
UNITED STATES DEPARTMENT OF COMMERCE 


DATA PLOTTED, WHERE AVAILABLE FOR WEEK ENDING MAY 23 1931 


WEEKLY AVERAGE, 1923-1925, INCLUSIVE-100 LEGEND 


>-—_.-0—0—-0-—0-—0 19 30 
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LUMBER PRODUCTION * 
7. 


STOCK PRICES 


* RELATION TO WEEKLY AVERAGES 1928-1930 PER WEEK SHOWN. @RELATIVE TO 1926-100 

REPORTS BIG INCREASE tions are greater than a year ago,!sales contest inaugurated by J. H.| PLAN MODERN BUILDING | ston y structure, equipped through- 

Syracuse, N. ¥., May 29.—Produc- 4nd the volume of incoming business | Heckathorn, retail manager of the Erie, Pa., May 29.—William and) out with the latest type of shop ma- 
tion at the plant of the New Process indicates further improvement 1M/y, s. Motor Sales Company, state Joseph Halder, doing business as! chinery and equipment, and cost 
Gear Company here is expected to employment schedules and Working | pe Vaux distributors at 493 Broad| Halder Brothers, have engaged | proximately $50,000. 
be materially increased during the sheets. St. Both Katz and Birnbaum have | Frederick Fuller, local architect, to| “?P" 
coming month or six weeks, when Ec 3 2 fifteen deliveries to their credit to| prepare plans and specifications for | 
the company goes into quantity DE VAUX SALES CONTEST | date, with Emil Snyder close behind|a modern automotive repair and | 
manufacture of a new type of free- Newark, N. J., May 29.—Sidney with twelve. The winner has been | service station at Peach and Cherry sag eg csi paula keh uta 
wheeling unit, designed for installa- Katz and Jack Birnbaum are run-| promised a trip to the De Vaux} Streets. The new plant, to be of IN THE AUTOMOTIVE pt 
tion in automobiles. Current opera- ning neck and neck in the May | factory at Grand Rapids. \Grecian architecture, will be a one- NEWS BRING RESULTS ~ 
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Dealer Features 3,500-Mile Inspection 


Chicago Concern’s 
In Service Campaign 
Boosts Operations; 


Works Out on Flat-Rate 


Basis 


KEEPING everlastingly after own- 

ers is the secret of the drive 
for service business, which has 
built up a steadily increasing volume 
for Rowe, Young & Cooley Com- 
pany, Nash dealer in Chicago. When 
this firm opened larger quarters 
in its modernly equipped building 
at 4660 West Washington Boulevard 
about a year ago, the development 
of service, and particularly its 
merchandising, was the chief ob- 
jective in the minds of the com- 
pany’s officials. 

Only recently a new adjunct of 
the service plan was instituted and 
has proved an important contribut- 
ing factor in keeping shops 
busy. It consists of thorough check- 
up and inspection, including oiling 
and greasing, for each 3,500 miles of 
travel at a flat rate of $15 for the 
entire process. 

Discussmmg the plan, H 
in charge of the service end of the 
company’s operations, states that 
Rowe, Young & Cooley Company 
impress upon owners the advisabil- 
ity of having their cars completely 
gone over each 3,500 miles in the 
interest of minimum maintenance 
cost. 

‘There is nothing new about the 
regular inspection plan for owners. 
although there is a divergence of! 
opinion among dealers as to the 
most desirable intervals for making 
such inspections,” states Mr. Rowe 
“We have given a lot of thought and 
study to this matter and have tried 
out various systems, with the result 
that we believe the period of every 


B. Rowe, 


3,500 miles is as good and strikes at | 


least as responsive a chord as any 
other with owners. 

“Of course, in our opinion, the 
main thing, once a plan is adopted, 
is to make it work to the fullest 
extent -of its possibilities This 
means Selling owners on its 
and on the benefits to them in tak- 
ing advantage of it. 

“Another thing we have learned is 
that no one plan makes a complete 
service system. Something must be 


done by way of. keeping up constant | 


contacts with owners and letting 
them know you are interested in| 
having them get the maximum effi- 
ciency and economy from their cars, 
as well as showing how to secure 
that type of performance. As a 
consequence, we keep in touch with | 
our owners through regularly timed } 
direct-by-mail pieces pertaining to 
service, through check-up cards 
mailed to owners after’ their 


cars have been in our service station | 
and through a systematic telephone | 


our 
seven 


follow-up, whereby each of 
service men regularly calls up 
owners every day.” 

Rowe, Young & Cooley Company 
have exceptional facilities for serv- 
ice, 
munity dealer, 
ing which, in appearance, 
equipment, would do credit 
cago’s main automobile 
Michigan Avenue, where the 
large distributors are located 
company’s’ establishment 
40,000 square feet of floor space 
is two stories in height 

The sales floor 
twenty-five cars, while 
up are the administration 
In the rear of the main 
lecated the commoedious 
equipped for 
cars, including apparatus for check- 
ing brakes, wheel alienment, greas- 
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size and 
to Chi- 
row on 
city’s 


It 


floor is 
garage, 


FOR THE 


WRITE! 
Mullins Mfg. Corp., Salem, Ohio 
42 So. Michigan Ave., Chicago. 
General Motors Building, Detroit. 


Plan 


Although classifying as a com- | 
they occupy a build- | 


The | 
occupies | 


accommodates | 
half a flight | 
offices. | 


complete servicing of | 


THIS FOUR-STORY CLASS A structure has just been purchased by 
Durant Motor Company of California for the purpose of better serv- 
ing Durant dealers in the Pacific empire. It has a total floor space 
of 42,600 square feet, and has a capacity of 250 automobiles. An entire 
floor of more than 10,000 square feet is to be devoted to the stocking 
of a third of a million dollars’ worth of spare parts. The lower flocr 
is occupied by administrative offices and new car delivery. The edi- 
fice is located in San Francisco, at gore of Mission, 13th and Otis Sts. 


NEW BUS COMPANY 
Jersey City, N. J.. May 29.—Mar- 
mer Bus Corporation, 7 Exchange 
Place, has been formed by John 
Bennette, John P. Cassidy, both of 
Jersey City, 
West New York. 


contains 
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The 
repaint 


ele lioor 


The 
parts 


Ing# second 


a large department 
and cars 
equipped 
repair bodies, mai 


body 


stock of new used 


building is 
and 


als¢ to 


ntaining an 


oven for painting 


and J. Vincent Bantino, 


Durant’s New Home in West |Letters at Four Cents Each 


| Pay Dividends, Says Dealer 


RUDOLPH, general 


Ramsey Hud- 
| son-Essex, ne., Midland Park, | 
N. J., is a firm believer in the prin- | 
ciple that when a deaier has some- | 
thing good to offer to motorists he 
| ought to let them know abcut it. | 
| Consequently he sends out a let- 
ter every two or three months to the| 
residents of the neighborhood, giv- 
ing them a good reason for coming 
to the Ramsey Hudson-Essex gar- |} 
age 

It pays, he says Motorists come 
into the service station and garage | 
and tell him they got his letter and | 
savy they are interested. Then he | 
sells them, It may be a new car or 
it may be a used car. Then again 
it may be a greasing job, a tire or} 
an overhaul 

These letters cost 
4 cents each, but “they're worth | 
it Mr. Rudolph says He sends} 
out from 500 to 1,000 in each mail- 
ing, and gives these figures on the} 
and mailing | 


|L* SLIE A. 


manager of the 
at 


approximately 


total cost of 

1,000 letters 

Stationery and printing of ijet- 
terhead : . $8.75) 

Envelopes and printing of en- 
velopes 

Mimeographing of letiers 

Postage, at 1' cents a letter 


preparing 


7.50 
8.00 
15.00 | 


Total cost of 1,600 letters . $39.25 | 
do not include ad- 
envelopes and fold- 
in the envelopes. 
assistants do 
time and 

For his 


figures 
dressing of the 
ers and inserting 
Mr. Rudolph and his 
this work in their spare 
no direct cost incurred 


Thesc 





1s 


| tire 


| | ice station 


| ily 


| ufacturer 
| cessories 


names of 
ken from 


uses the 
names ta 


mailing list he 
|customers and 
the phone book. 

In the letterhead 
only includes the 
rage, but takes advantage of the 
space to mention several of his prod- 
ucts and services. 

He ties up his gasoline and oil 
business with his automobile dealer- 
ship and makes one boost the other. 

“Are you boosting tires?” Mr. Ru- 
dolph was asked. 

“Sure, I’m boosting them,” he de- 
clared. “I put the brand I'm sell- 
ing on the spare rim of every car 
| I sell and I've only had one cus- 
tomer object.” 

He is confident that once 
tomer uses the spare he gets 
his new car he'll be soid 
in the future 

Ramsey Hudson-Essex, Inc., be- 
gan operating last fall, and, despite 
| the fact that the garage and serv- 
ther« had been closed 
for six months, business has stead- 
increased for the firn 


Mr. Rudolph not 
name of his ga- 


the cus- 
with 


on that 


| HODES-ZINK RETURNS 
MORE THAN 200 EMPLOYEES 
Fremont, O., May 29.—Mere than 
260 employees have returned to 


| work at the plant of the Hodes-Zink 


man- 
ace- 


here, 
fabric 


Manufacturing Company 
of automobile 


and nt Produc- 
tion on an overtime been 
ordered for the tire cover 
de lepar tme nts 


equipme¢ 
basis has 


and seat 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


Returns for today: Kentucky, Maine, Michi 


In this table 42 states and the District of Columbia 


value | 


Cadillac 
Chevrolet 
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De Vaux 
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New Jersey’ s Car Sales 


Hold Close to Last Yea 


Here are the 
registrations for 
with a 
ceding 


EW YORK, May 29.—Registra- | 

tions of new passenger cars in 
New Jersey continued in April to 
maintain the excellent pace which 
has prevailed since the first of this | 
year. The total was 10,729, as 
against 8,413 in the preceding 
month, a gain of 27 per cent., and 
comparing with 11,784 in April of 
last year, a decline of only 9 per 
cent. 


month: 
April 
1931 
Auburn .. 329 
Austin 8 
Buick ‘a 727 
Cadillac 
Chevrolet 
For the first four months retail ; Chrysier 
sales of new cars in New Jersey |COrd . 
totaled 32,395, as compared with 38,- | De Soto ... 
405 in the corresponding period of | DeVaux . 
last year, a decline of 15 per cent. | Dodge .......... 
The rate of decline in April from | Durant 
last year was substantially less than 
that of March, when the falling off | F 
was 24 per cent., and of February, | Franklin 
when the decline was 30 per cent. | Graham 
The April record, however, failed to | Hudson 
equal in this respect that of Janu- | Hupmobile 
ary, when the decline from a year | La Salle 
ago was only one-tenth of 1 per cent. | Lincoln 
Eight makes of cars were more |Marmon 
heavily registered in New Jersey in | Nash 
April than in the corresponding O@kland 
month of last year. They were Au- | C!dsmobile 
burn, Cadillac, Chevrolet, Chrysler, | P&ckard 
Lincoln, Pontiac, Studebaker and | Peerless 
Willys. | Pierce-Arrow 
Eight cars also showed gains Plymouth 
the first four months over the | Pontiac 
responding period of 1930. They | Reo 
were Auburn, Cadillac, Buick, Chey- | Studeb: 
rolet, Lincoln, Oldsmobile, Pontiac | Stutz . 
and Willys. Viking 
The following table compares New | Whippet 
Jersey's new car registrations for | Willys 
this year with last: Willys :-Knight 
Miscellaneous 


for 
cor- 


iker 


ia 
J 


P. C.} 
Dec. 
0.1 
30 

24 | 

9} 


1931 
. 8,059 
- 5,194 
.. 8,413 
10,729 


32 395 


1930 
8,067 
7,493 
11,061 
11,784 


Totals . .10,729 
The following 
sales for the first 
this vear with last 


January 
February 
March 
April 


__ Totals a 38, 405 15 Auburn 


year ago and with the 
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82 


2,179 
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9 
163 
314 
85 
354 


4.189 


220 
164 
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13 
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144 
34) 
216 
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27 
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133 
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March | 
1931 

213 

568 


2.179 | 
290 | 


| Austin 
Buick 
| Cadillac 
Chevrolet 


rt Chrysler 


| Cord 
De Soto 
| Devaux 
Dodge 

| Durant 

| Esse x 

| Ford 
| Franklin 
|}Graham . 
| Hudson 

| Hupmobile 
| La Salle 
Lincoln 
Marmon 
|Nash ... 

| Oakland 
Oldsmobile 
Packard 
| Peerless ; 
3 | Pierce- Arrow 
Plymouth 

| Pontiac 

| Reo ; 
Studebaker 
Stutz 
. | Viking 
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Willys 
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* | ILLINOIS SENATE VOTES. 


2,201 


268 FOR DRIVERS’ LICENSE BILL 


7,325 


1 


Ay 
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32,395 


market at that time. | 


PHILADELPHIA APRIL 


CAR SALES TOTAL 


Philadelphia, 


| for April 
a for those of 
month of 1930. 


0 


3 
90 | 
10 | 

; more 


March of this 


385 | April. 


May 29.—The 


the 


year. 


,165 


408 
12,997 


,298 | 


,110 } 


042 | 


112 | 


38,405 | 


3,602 
Phil- | 
7| |adelphia passenger car registrations 
were only 7.1 per cent. be- 
corresponding 


The total registra- | 
tions of new passenger cars for Phil- 
adelphia for April were 3,602, or 837 
cars than were registered in 
During the 
first quarter, registrations for Phil- 
| adelphia were off 26.9 per cent. from 
|last year, the gap being closed with 
ithe drop of only 7.1 per cent. 


May 29.—By a vote of 
the state Senate passed 
No. 1, providing that all 
Illinois with Jess than 
one experience must sub- 
mit to a physical, menta) and edu- 
| cational examination well as a 
test of before being l- 
censed to pilot a motor car. On a 
previous occasion the bill had failed 
by a narrow margin to secure suf- 
ficient votes. It was then voted 
upon favorably for reconsideration. 
502 | If the licensing bill passes the 
JUL ‘ * 

| House, it will become effective Octo- 
| ber 1. The fee is 25 cents annually. 
| One feature provides that the secre- 
tary of state revoke a Jicense when 
notified of a conviction for driving 
when intoxicated, fleeing from the 
scene of an accident in which he is 
involved or repeated reckless 
driving. 


A. §. A. PLANS ANNUAL 
OUTING ON JUNE 17 


Philadelphia, May The tenth | 
outing of Automotive 
Association stag affair, 
| will be held on Wednesday, June 17, 
j at the Turngemeinde Country Club, 
| Eddington-on-the-Delaware, under 
the direction of the association and 
| the Boosters’ Club No. 18. Cars will 
|'leave the quarters of the Philadel- 
| phia Automobile Trade Association, 
|715 North Broad Street, under po- 
lice escort, at 9 a.m. The program 
of events includes the following: 
Baseball game between the A. S. A. 
fand the Boosters; tennis, _ golf, 
quoits, track, field and other ath- 
letic events. with a long list of 
prizes for winning contestants; 
|music and special entertainment, 
starting at 4 p. m. Luncheon and 
‘dinner will be served 
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Service, Springfield, Ill., and New Jersey, 


county, city or town lists, or lists of owners in any given section, 


gan, New Mexico, New York and Tennessee 
will be found on Pages 8 and 9 


Oldsmobile 
Peerless 


17} 
8| 


3| 
| 


Alabama | 12} 
Arizona | | 
Arkansas | | 14} 1| 
California | 13[ 284; 105) 
| _14___130 60} 
Delaware a | a 
Florida 4 17, ~—~«&@W~SAJ 
Georgia — : 2 “60C~«Sj 
| a ss 
~ 41} 400) 124, 
35] —«s110] 59 
Towa a COTSI 30) 
Kentucky | 9 °0—C~C*«*NT 15} 
Maine — | ~ 4 ~~ ‘8ii 35| 
Maryland | 3) 56) 57) 
Mass. | 24| 498| 101| 
Michigan | —_—45|_—=«:106|_—S (6 
Minnesota | 6| 118 aan 
Missouri _ a ~ oi ia” 6a ; 
Montana | 3) 23, #4 | 
Nebraska | —s1|_—25|_—s10 
Nevada | | 2 J _ 
N. N. Hamp. | ae 60, #13) 
New Jersey| _25| 336] 106 
N. Mexico - - 1 : 9| 3| 
New York | 76, 1094) 313} 
N. Ca'lina | ve. 15f yy 
N.Dakota| 3 19 3} 
Ohio | 83; 336,157] 589] 
Oregon | 2| “35; ~—«10 aK 42| 64 
Penn. ‘| “72; 456; 187 659, 
Rh.island| 2 44{ = 19; 30) 
S. Catia | as a 
So. Dakota| a a 
Tennessee} 2] 8 CiSO]Ssiéia‘dCSSCtsCt*‘ 
Texas | 13] 6 ‘15{ 76; ~—S—s«28| 
Utah | 2 2 se 4| 
Vermont 14, —St*~=‘i«é«C SYS 
Virginia ~ 29) a 35| aes 
Wash. 17| 70\_ 
West Va ~ 35] 2i] = 4iij 
Wisconsin 208) =" 83) ~~ 207] 
Dist. of C. ~ 46, 23) 86 
Totals 5072; 1853|  7301| 





7| 
—s— 
~ 243° 
119) 
22; 
25: 
40} 

9) 
720; 
385) 
178 

28| 
92! 
69} 
~ 417 
612) 
~ 236) 
159} 
18) 
68| 
~ 6! 
64{ 
413] 
12) 
1271) 
ai 


“ae 








Illinois 
Indiana 





118] 

6| 
~ 167[ 
18, 


14, —CS«i*SS: 
i _-:15] 
me 


16; 





| 

| 

ce 
= 
| 

l —a— 


7 5 13 


sa 


581| ed | 


ee 


i 


18| 


oa TI 


which are furnished by the New pe Motor List Co., 
may 


obtain these by 


~ <0 
_ 127) 


60, 


6 


~ 39) 


11|__ 


3| 
3| 


2) 


~ 10) 
28| 


34 
4 
a 
~ 11 
1 
| 
—s- 


—19 ee ee 


on 


ai 


~~ 10} 
—si- 


~ 359 
ar 
~ 449) 


~ 108) 


4204 


23} 


258 

212! 

120 
96} 
63 
83} 


~ 161) 


135| 
235} 
149| 

27 


29; 


21| 
48| 


= 


22| 


ee 
a 
—T- 
i 
=i 


412] 
278 | 
40| 
100| 
70 | 
19} 
805 | 
427 | 
366 | 


“a 
5 
~ 16 
70 | 10| 
186| ‘15 
182, —CO 
654 | 71| 
686| 80 
361], ~—-26 
276, «11 
49 | 4 
140, = I 
ost coecadia 
103 | 6 
453| 46 
12, | 
1404| ‘151 
~ oT] +&|l 
— 55] 
~ 925] 
61] 
~ 643,55] 


ei 


cent omon 
~ 502 | 


a faa 


—i— pa 
336 


addressing any 


Studebaker 


~ 6277 
—_ _ 131 — 


3 


~ Bi! 


44| 
16| 


265) 
101) : 

~45| 

82| 
“74 

336| 

-168| 
“178, COC” 


“108; 


22 
218] 
= 

40) 

__ 296 
“a 
‘977| 
20) 
27! 


54) 


_« w 


Car Division, Trenton, N. J. 
of these three companies 


Miscella- 
neous 


1| 
neg 
— 
—_ 
ee 
3 
3} ee 


: 
2 


2,087 
340 
15,655 
_ 4,834 
690 
2,575 
2,904 
649 
~ 17,004 
9,391 
6,522 
3,402 
2,957 
3,738 
15,131 
_ 14,166 
“7,816 
6,886 | 
1,108 
3,610 
235 
“1,844 
10,729 | 
558 
34,939 
3,249 
~~ 1,400 | 
| 17,736 
i: rar 
19,947 | 


\ > 


ee es ee ee eee 
| 
| j } 


34| 
5 
1 
195} 
~ 62| 
> 
~ aa 
~ 13} 
7 
~ 273] l “oi 
217| ‘ | 
201| l | 
82 a | 
63| a 
63} — 
200! 
165) 
253| 
136| 


Co w 


tS 


_t 
m2 
i 
13| 
| 
| 
[ 
| 


on W)C) &) tS Om) BS 


— es =) 


— 


1 


noe 
a} G2) BS) CO! pes) oR! BS! gs 





139} 25) 
49 | 2| 


54| 


ea 


1,988 | 
8746 





— - - 

66, 6 

[| 210] 22, 
"oe 


— 


16) ; 


~ 1,190 
3,248 

~ 8,549 
887 








50 | | 


“al 


~ | aaa 





~ 192] 9) 
6, 

~ 151} 
338] 
i 

864| 


10582 | 


“Fai aa 


42) 
mS 


ae 
181| 1 


62| 
5855) 


3,878 

2.613 

2,674 

6,727 
3,008 

192| 252,638 


11| 
of CB 

yy CYSCi983f 17 
1 21 7 
446} 4905,  1099| 


FEATURES 


make it easier 
than ever to sell 


PINES 


AUTOMATIC 
WINTERFRONT 


with vertical shatters 


INES Automatic Winter- 

front has long been the best 
selling specialty on the market 
for cold weather motor protec= 
tion. Now, many new features 
make it easier to sell than ever 
before. 


The new, improved Pines Win- 


| terfront is vertical in design, 


Combining beauty with efficien€ 
motor protection, it is the sam@ 
style as those used on the mos¢ 
expensive motor cars. And, irf 
addition to automatic operation, 
the new Pines is equipped to in« 
sure instantaneous closing. 

Because of the Pines 
features and the new low prices, 
hundreds of dealers throughout 
the country are showing thq 
biggest Pines sales 
tory. By displaying Pines Auto- 
matic Winterfront, by featuring 
it in conjunction with Pines ad 
vertising, you, too, can set q 
new record for Winterfront 
sales and profits. 

If you do not handle Pines 
Winterfront, get in touch with 
your nearest nOW, 
Or write us for his name. 

Remember: A Pines Auto- 
matic Winterfront will more 
than double the efficiency of a 
hot water heater. 


* Eo 


for small cars 


new 


in their his 


distributor 


New Prices 


*20 


for large cars 


PINES 
WINTERFRONT 
COMPANY 


1151 N, Cicero Avenue, Chicago 
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| Production “. Engineering -- Factory - 


Diesel Engines for True 


And Bus Service 


By H. D. HILL 


ice-President and General 


Manager Hill Diesel 


Engine Company 


Lansing, Mich, 


The Diesel engine 
much newspaper publicity, 
it inaccurate and misleading, 
the public 
fluence it is that prevents them 
from enjoying the wonderful bene- 
fits credited to its use in all classes 
of service. 

The subject is of particular in- 
terest to large users of trucks, buses 
and tractors because the fuel bills 
of individual fleets often run into 
hundreds of thousands of dollars 
and the high percentage of savings 
promised runs into large figures. 


much of 


‘ | 
has received so | 


that | 
are wondering what in-| _. 
| this 





Manufacturers of commercial au- 
tomotive equipment have sensed the | 


washings at an average cost of $.08 
per gallon, or $.003375 per ton mile. 
Current costs of suitable fuels for 
engine range from $.035 to 
$.055 per gallon in 5,000 gallon hts 
delivered in the buyer's tank. 
Gasoline fuel for similar trucks 
costs about $.025 per ton mile. A 
three-ton truck powered with a six- 
cylinder engine developing about 75 
horse power shows 13.2 miles per 
gallon and 15.18 ton miles per gal- 
lon. Gasoline powered trucks and 
buses of similar weight and capacity 


(Continued on Page 10) 


: OS, Seer So ee " " 
A 6-C YLINDER 36 by 6 inch Hill- Diesel power plant installed in three-ton truck chassis 


possibility of the application of) 
Diesels to their field and many of 
the more enterprising ones have 
done considerable investigating and 
development. While the success of 
Diesel power is already established 
in various fields, the requirements 
of automotive service called for much 
modification 
to adapt it to that field. 

To those unfamiliar with 
principles involved it seemed a short 
step from large marine Diesels to 
truck Diesels, but a host of obstacles 


and new development 
| 


the 





appeared which made development 
slow and expensive. The usual pro- 
ceedure was to engage an engineer, 
usually imported and having Diesel 
experience, turn him loose with the 
problem and await results. Many 
companies became discouraged with 
results after the expenditure of con- 
siderable sums and decided to let 
George do it. A few, unwilling to| 
accept defeat, persevered, and there | F 
are now several American and a/| 
number of European developments 
which are said to be acceptable for 
commercial automotive service. 

In some respect the present devel- | we¢ 
opment of the automotive Diesel | 
falls short of the highly perfected | 
gasoline automotive engine perform- 
ance, but in other respects it excels, 
and it will be left for the user to 
choose for his particular require- 
ments. 

The marvelous, smooth, quiet op- 
eration of the gasoline engine ap- 
pears to be unmatchable by the 
Diesel. Due to the high compres- 
Sion in the Diesel, each power im- 
pulse gives a distinct kick, which at 
idling speeds sets up an obdjection- 
able vibration, but as the speed is 
increased it smooths out and disap- 
pears at around 700 r. p. m. in a 
six-cylinder engine. This feature 
disqualifies the Diesel for pleasure 
car service, but it can be minimized 
to a great extent by increasing the 
number of cylinders, as has been 
done in the gasoline engine. In the 
heavier commercial vehicles this de- 
fect 1s not serious and will doubt- 
less be offset by the more important 
advantages. In the matter of fuel 
cost, the Diesel is probably the mosé 
economical prime mover in use 
Such actual service data as are 
available indicates savings in fuel 
costs which cannot be ignored by 
owners of commercial vehicles. 

A one-ton truck powered with a 
four-cylinder engine showed twenty- 
three ton miles per gallon of such 
fuels were obtainable en route, 
ranging from kerosene to crank case 


as 


Conn 


Fla., 





Cadillac 


Ala,’ 1 
sa 7 
Ark. 30 | 
Cal.,’30 | 
n,, ’30 | 
Dela.,’30 | 
30 
Ga., 1930 
Idaho, ’30 | 
Til., — 
Ind.,’ 
Towa, ’3 5 

















| Ky., 30 =| 
| Maine, ’30 . 


Md., '30 i 
Mass.,’30 | 10 
Mich.,’30 | 
Minn.,’30 | 
Mo.,’30 {| | 
Mont., 30 | 
Neb., "30 | 
Nevada, ’30| _ 

N. H., '30_ 
NT. 30 
N. M., 30 
N. Y., 30 
N.C.,°30 — 
N. D.,’30 
Ohio, '30 
Ore., 1930 | 
Penn.,’30 | — 

R. Isle., °30 | 

S. C.,°30- 
S.D.,°30 | 
Tenn.,’30 | 
Texas, '30 ae, 
Utah,’30 | 
Vt., 30 . 
Va., 30 | 
Wash., 30 | 
W.Va.,’30 | = 12 

Wis. 30 ' 32) 

D.of C.,’30] 16 

Totals, ’30 L 1706| *| 13466 
*Not in production at that time, 





. a 
9 
161) i 


28 


1280} 75330 


k |S. A. E. JUNE SECTION 


| New Brake Tool Kit and — 


MEETINGS ie 


New York, May 
of Automotive 
the following national 
meetings for June: 

Buffalo—June 6 
Outing—Buffalo Launch 
Grand Island. 
Canadian—June (*) 
Water trip on Toronto Harbor. 
Metropolitan—June 6 
Fort Hancock beach party. 


Oregon—June 6 
Inspection of Army planes 
Pearson Field, Vancouver, Wash. 
Philadelphia—June (*) 
Golf meeting. 
St. Louis—June 6 


28.—The 


Club 


at 


Inspection trip to Union Electric | 


Light and Power Company dam and 
artificial lake at Bagnell, Mo. 
*Date not announced. 


Society | 
. : ! 
Engineers announces 


and sectional | 





| 


Improved Brake Grinder 
In ‘Chicago’ Line 


“CHICAGO” 


S. F. S. A. CANCELS 
MID-SUMMER MEETING 


been decided not to hold 


midsummer 


It has 
the regular 


handy brake lining 


curate 


conven- | 


tion of the Steel Founders Society of | 


America, Inc., scheduled for French 
Lick, Ind., June 17+to 19. 


Major important activities and 


to the industry and 
the society will be 
pursued in accordance 
adopted five-year plan. 

Either a regular meeting of 
society will be held the latter part 
of June at some central point, 
a Series of local meetings will 


with the 


be 


| 


kit 

The “Chicago” handy brake lining 
| tool kit, introduced by the Chicago 
| Rivet and Machine Company, Ci- 
' cero, Chicago, Ill., is claimed to con- 
tain all the tools necessary for ace 
brake relining operations 
using a breast or electric drill and 
a vise for holding the anvil for 
riveting. The price is $2.75. 

The improved “Cub” brake lining 


| grinder now has a 6-inch wide brush 


| fitted to the 
| Shaft 
the constructive work of the society | brake bands and shoes. 
will not be discontinued. Work vital} price with heavy duty 
members of | 60 cycle, a. c. motor is $37.50. Other 
aggressively | motors are available at extra cost. 


the | 


or | Milwaukee, etc. 


rear end of the motor 
cleaning and burnishing 
The base 
1, h. p. 110 v,, 


for 


arranged at such po.nis at Phifla- 
delphia, Cleveland, Detroit, Chicago, 
This will be decided 


later, members advised. 


CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only; 


Chevrolet 
Chrysler 
De Vaux 


54 
a 
a 
487; 
208°C 
a 


936 | 
191 | 
713 | 
3549 | 
1068] 
219] 


ae 


Franklin 


1357, 

6 
5 
334/ 
ae 33] 


2 
a, 


1197, 
8115) 


14, 
359) 
260 


86 | 
598 | 3115) 
~ 234 ~ 2058 


~ 442 1 


302) ¥ 


a 


——— 


Graham 
Hupmobile 


19 
-— 
10; 


19 

is, 

5 = 

“joo, +~«106,”~C=CSs«é«CD 
iy vo 

Te 


19| 


21] 
382 | 251; 
126 | 133) 
a ae 





—_ 3 
7 
3 


738 | 
784] 
452] 


66 
—_ 
3 


1389, 
~ 1420 igs 
~ 61] Bit 1 





499, «297. 
177,14, 
~ 198) 4 
119} 
77 
1365—~C~*W 
an CL 
284) 5) 
CU 
139) 
a 
84 
1i{- 
63° 
422 
8 
1184 
103 
a 
549, 
60° 
888) 
88 
3. 


~ 4601 | 
1854 | 
3578 | 
1545 | 
574 | 
1453 | 
2908 | — 
4341 | 
3886] 
_ 3282] 
360] — 
1520] 
64| 
452| 
2179 | 
162 | 
6755 | 
882 | 
732 | 
5194 | 
834 | 
5135 | 
424 | 
536 | 
587 | 
1591 | 
4007 | 
413 | 
289 | 
1440 | 
1104 | 
1126 | 
~ 2402 | 


86 


34| 
43 
79) 


Stl sil nal aslibal os] oul bial 


«628 | 


ae 
231, 


102 | 


604] 


215 | 


~ 95 
13 
6 
10 
7 


111) 
37, 

135| 
35| 


575 | 
225 | 
"282 | 

167 | 

83 | 
<i 

~ 106 

112 
~ 13 

71\_ 
io 

38 - 66 
~—a.”~CUS 
23; —Ss«#BB 
85! 254 

5 

1316 
~ ae 
38 
760 
76 
766, 
56 

19 
31 

79 
104 
~ 41 

15 

91, 

100 

28) 138 
~ 410) +257) ~=«3'756 
~ 13| + «61{ 1062 

2809| 9447) 135060 


~790 
"240 
281 
142 
34 207 
37, «149 
932 
667, 
~ 279 
“313 
~ 29 


~ 3622 
4428 
2372 

894 
~ 9016 

~ 6997 

10523 

~ 6429 — 

4380 28 

~ 455 8 

2096 | 
117 - 
685 

4189 
189 

13082 
1640 
1019 

9943 
1505 

9905 
117, 
779, 

~ 813 
2412 
5586 

~ 675 
532 
2232 
2215 
1642 


~ 102 


378 | 13 


a7 
140 | 
14 | 
44) 
314 | 
14| | 
916] 251 
6, 
ae 
198) 
~ 118) 
2551 
12| 
9 


43, 
17| 
80 
41; 
13| 


99 


os) 


119) 


“10 
50 
223 


5 


— / 
84 
17 
110 
ll 

1 


49) 


86 | 
811| 
~ 93 | 
39 | 
66 | 
123 | 
338 | 
73 | 
46 | 
130 | 
124 | 
142 | 


28 


8524 | 1006 


—"- 


~ 273) 


“tl©~=do 5 


a. 


“3; oie 
—~ 
TT 


a 
30| 19 
“iyp.OCUCOC 
243; «275 
126, «62 
125 77 
38 | 38) 33 
18 | 68; 27, 
| 72 54 
225, +322 #216 
272, 31ij_——s149 
164) 131/87 
‘138, 73,72 
8] =:16 11 
28 | 29, 33} 
| 11 | 
22 | 19 18 
187| 220, 164 
1| 4, | 
636] 631 586 
52 | 27 3) 
15] 9 2 
376] 341; 256 
55° 33 30 
421] 403, «374 
34 | 22 17 
7} 17, 9, 
18} 13 20 
60 | 29 42 10 
104 | 55 52 30, 
36 | 24 16 2 
32 | 28 15 13 
38 | 29) 34 17 
62 | 60 6 
80 | 54 8 
105] «125 
32 


21 
449| 4231! 


= 
~ 140 
‘17 
14! 
3 
22 
13) 
~ 136 
95) 
42 


109 | 
«86 ] 


129 
18 
3 

1| 


3297, 1540 
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Equipment - om Development. 


New Pierce-Arrow 7-Pass. Inclosed 
Drive Limousine by Le Baron 


‘LARGER GEAR PUMP 


~ ADDED TO B. & S. LINE 


{ 

A new geared pump of larger ca- 
pacity than other models 
type has been added to its line by 
the Brown & Sharpe Manufacturing 
Company, Providence, R. I. This 
pump, which is known as the No. 4, 
has a capacity of 15 g. p. m. at 500 
T. p. m., with a corresponding in- 
crease in discharge of 3 g. p. m. for 
each 100 r. p. m. increase up to a 
‘maximum of 30 g. p. m. at 1,000 


r. p. m. Suction and discharge ports 
are 1'4-inch pipe size. 


The No. 4 pump is of the same 
Hesign and construction as other 


of this, 


|gear type pumps made by this 
| manufacturer. It is particularly 
adaptable as a coolant pump for 
machine tools. For larger ma- 
chinery it makes a very 
lubricating pump. 

The pump is also adaptable 
other applications. 
power unit, it may 
electrically driven. 


STANLEY PUBLISHES 


to 


be 


BODY REPAIR MANUAL 


A manual of body and fender re- 
pair work has been prepared by the 
Stanley rule and level plant, New 
Britain, Conn. ~The manual includes 
a layout of a body repair depart- 
ment, and illustrates the various 
tools for this type of repair work. 
Repair 


As a complete | 
furnished | 


methods are fully described | 


'and illustrated for a variety of body 

jobs experienced in this repair serv- 
jice. The price of the manual is 50 
, cents. 


efficient | 


ADDS CENTRALIZED 
LUBRICATION SYSTEM 
TO U. S. LINE 


A new centralized lubrication sv:- 
tem, designed for the larger super- 
service station, is the latest addition 
jto the line of the United States Air 
Compressor Company, Cleveland, O. 
Grease is stored in a container of 
jeither 250 or 600 pound capacity, 
|which is forced through the 
supply line to a number of outlets. 
|The MG pistol-grip booster gun, 
which delivers a measured shot of 
lubricant, is used with the system. 


| 


main | 


' speeds up to 


‘Duplex Miller Designed 
For Use With Tungsten, 


Tantalum 


Kearney & Trecker Duplex Milling Me 


machine of the 


basically 


milling 
type, 


A duplex 
production 


tantalum carbide milling cutters, 
the latest acdition to the line 
Kearney & Trecker Corporation, 
Milwaukee, Wis It has 
1,000 revolutions 
table feeds up to 100 
minute. Outstanding 


and 
per 


minutes 
inches 
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April, 1931, figures will be found on 


Oakland 


Marmon 


8) 


Pages 6 and 7 


Oldsmobile 
Peerless 
Plymouth 


1| 








15| 





17) 
a 
Gy) 

Fi 
~ 26 
16 
8| 


= Ga., 1930 — 
, Idaho, *30 


Ky. °9 a 
Maine, ’ ) 
Md., 30" 
Mass., 
Mich., ’: 
igen 
Mo., ’30 
Mont., "30 
Neb., ’30 
Nevada, a 
N. H., 30 
N. J., °30 
N. M., 
N. Y., 
nc.’ 
N. D.. 3 
Ohio, : 
Ore., 1930 
Penn., *3 
R. Isle., ’ 
S.C. 
ie Eee a 
Tenn., 3 
‘Texas, 4 
Utah, °30 
Vt. = 
Va., 
Wass, 3 
W. Va., 3 

- Wis. "30 

-D. of C,, 30} 


Totals, ’30 | 1548 5875 2868 


4a 
74 
~ 3ii 
—F 


169] =| 
130 | 10} 
ZW 
22], 

15 | 

2| 
209 | 
40 | 
33 | 

15 | 
23 | 
34] 
260 | 
144 | 
87 | 

58 | 

1| 

17 | 

3| 
14| 
216 | 

1| 
598 | 

9| 

| 

229 | 

18 | 
339 | 
18| 

9| 

9| 
18| 

33 | 

8] 

12| 
27 | 
20 | 
19} 
32 | 

37 


2966 | _ 878 


642 5949| 


Studebaker 


38 | 
10] 
22] 
488 | 
218 | 
454 
50 | 
26 | 
34 | 
860 | 
324 | 
335 | 
105 | 
117 | 
175 | 
309 | 
608 | 
556 | 
332 | 
33 | 
117] 
3 | 
2 | 
315 | 
9 
1077 | 
84 | 
79 | 
1081 | 
to | 
885 | 
76 | 
42 | 
48 | 
89 4 


1026 1381 392 


iZmisssesis 


Miscella- 


2,878 
753 
2,310 
18,939 
6,249 


987 | 
2,915 | 


2,812 
1,487 
22,415 
8,475 
11,241 
5,288 
2,843 


17,506 
20,954 
14,501 
10,784 
1,302 
4,990 


282 | 


1,971 
11,784 
466 
38,251 
3,370 


2,446 | 


24,780 
3,002 
26,398 
2,175 


1,677 


2,050 | 


5,166 
12,690 
1,626 
1,531 
4,856 
5,159 


4,210 | 
9,571 | 


2,319 | 


d 760| 552| 330.985 


4548 


2485 | 


con- | 
structed for the use of tungsten and | 
1s | 
of | 


spindle 
per | 


Totals | 


|} dation of 


;ranges of feeds; 


Carbide Tools 


chine 


among the features of the new ma-= 
the strength 
embodied in the 
the higher speeds 
possible with modern cutting 
Three speed ranges are 
these being 15 to 150 r. p. m., 
/300 r. p. m., 100 to 1,000 1 
each of which twelve 
changes. The 
| spindle are made 
‘that cutters of different can 
be used as desired. In addition, it 
is possible to provide one spindle 
with any one of the three sveed 
ranges. and the opposite’ spindle 
| with either of the other two. This 
| feature will permit the accommo- 
work that requires the 
finishing of a small face on one 
side, and a much larger face on the 
opposite side. 
There is also 


rigidity 
rmit 
made 


chine is and 


design to pe 
and feeds 
tools, 
available; 
30 to 
p. m., 
speed 
each 
so 


or 
has 
changes to 
independently, 


S1Zes 


f three 
namely, to 20 
inches per minute, 1 to 40 inches 
per minute, or 2'. to 100 inches per 
minute. Each range has eighteen 
individual feeds. The power rapid 
traverse for the table is 240 inches 
per minute 


a choice o 





5,076 | 1000 
| either 


the method of mounting 
'a fully 


~ 19% 


is 


made 
senes 


machine in 
1.800 The 
series is 12 inches 
hed with Jlongi- 


The duplex 
both 1,200 and 
table for the 1,200 
wide, and is furnis 
tudinal power feeds of either 18, 24 
or 30 inches The table for the 
series 18 inches wide and 
can be equipped with power feed of 
24 or 30 inches 
innovation in 


iS 


An table design 
ihe dogs in 
inclosed compartment, ac- 
through a= sliding door 
withdrawn when ad- 
required 


1s 


cessible 
which can be 
justment of the dogs is 

The machine automatically 
lubricated throughout by means of 
a geared-type pump which is driven 
from the main drive shaft. A large 
geared-type pump used to dis- 
tribute the coolant. The drive for 
this pump is located on the opposite 
side of the clutch. so tha: it operates 
only when t spindle rotated. 
| When the machine is furnished with 
a coolant pump, troughs of heavy 
cast sections are located at each 
end of the bed, which, in turn, pro- 
ject slightly beyond the table whem 
it is at its outmost position 

All rotating members o! 
chine, with the exception 
spindle noses, are fully inck 

The machine is equipped 
multiple V-belt drive, consi 
four belts. Adjustment of the 
to proper tension is attained by 
justment of a pivoted bracket 
which the motor is mounted 
motor compartment is cooled 
circulation of air which is drawn 
inward by the fan-type spokes of 
ithe main drive pulley. All machines 
are arranged to accommodate either 
or 10 h.p. motors. 


1S 


he 


the mae 
of the 
sed, 

with a 
sting of 
belts 
ad- 
onto 
The 
by @ 
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Range of Rubber Usage 
Extended by New Method 


Of Rubber-Metal Bonding 


Newly 
will result 
costs for 


in cheaper maintenance 
aulomoblies, 
a report to the American Chemical 
Society by J. R. 
Haushalter of the 
Company, Akron, O. 
The range of uses for rubber has 
been greatly extended by recent de- 
velopments in 
bonding rubber and metal. 
process, rubber is made to adhere | 
to two or more steel plates in the 
form of a mounting to suspend | 
motors or other vibrating machin- | 
ery. 
*“The 


B. F. Goodrich 


great advantage of such sus- | 


pension is that the rubber may be | "ing boards, 


rather than under 
according to} 


in shear 
compression,’ 


used 
direct 
the report. 
mobile manufacturers now support 
their motors a? the frame by either 
two or three plate rubber-to-steel 
mountings, the rubber being used in 
shear rather than in compression or 
tension.” 

A wider use of rubber is being 
made to eliminate the necessity for 
lubrication between two mechanical 
parts in relative rotatory movement. 
On some makes of automobiles rub- 
ber, pressed between two steel 
sleeves, has now replaced lubricated 
spring shackles, with a consequent 
saving of wear and tear. 

It has been definitely proved that 
the application of rubber shock in- 


sulators to the ends of springs on | oils, 


automotive trucks and buses ap- 
preciably reduces the cost of main- 
tenance on these vehicles, the re- 
port asserts. 


TRUCK MAKERS 
PROTEST TRUCK 


REGULATION PLAN | 


(Continued from Page 1) 


actually react 
rail carriers. 
Reminding the commission that | 
rail regulation had been enacted to 
protect the shipping public from | 
irregularities and unfair treatment, 
Mr. Brown declared that the testi- 
mony of shippers indicated clearly 
the absence of any need for similar 
protection from highway carriers. 
“Motor 
ject to the most 
regulation—that 
Lion,” he stated 


effective possible 
of sharp competi- 
“Under these con- 
ditions has developed with in- 
creasing service and satisfaction to 
the shipping public.” 

The point was made that the only 
demand for regulation of highway 
carriers hdd emanated almost en- 
tirely from groups which might ex- 
pect to benefit by decreasing the 
efficiency of motor truck service. 

Citing the opinion of United 
States Supreme Court Justice Bran- 
deis to the effect that “regulation” 
of highway transportation means 
the exclusion of one individual and 
the admission of another in 
business of carriage, 
counse! asserted that this would de- 
prive the shipper of the flexibility 
in traffic manipulation which truck 
service now provides. 

That truck regulation is 
sought y to aid railroad reve- 
nues was charged by Mr. Brown, 
who added that even 
regulation be enacted, 
tionable whether 
be realized 

The testimony 
Was cited as 
complete 
regulation to restore business to the 
railroads. 

The memorandum added that the 
automobile industry as one 
most important 
railroads had no desire to see the 
latter's great investment unduly im- 
periled. 

The decline 
traceable to 
been largely with respect to less- 
than-carload freight, it was said. 
The point was made that less-than- 
carload freight has been a principal 
factor in raising the terminal cost 
disproportionately, and has been 
considered unremunerative by rail- 
road managers who regard long dis- 


it 


sole} 


it 


of rail witnesses 


in railroad traffic 


the 


discovered uses for rubber | 
|} manufacturers 
according to background 
Hoover and F. L.| dence 


| where 


‘About a dozen auto-|has been found 


/ 


| addition, 


automobile | 
afford a 
which 


“Uses of rubber by 
already 
experience | 
technologists confi- 
projecting their material 
other engineering problems 
the elimination ef noise, | 
shock and vibration is important 


both from the standpoint of human 


of 
rubber 

in 
linto any 


gives 


the technique of |fatigue and the fatigue of metals 
In this | 'and machines, 


it is added 

Engineers are now studying how 
|rubber may be applied to machines 
in new ways to increase the life of 
parts subject to vibration fatigue 
It is now possible to mold and vul-| 
canize rubber to automobile run- | 
securing excellent ad- | 
hesion and eliminating the creeping 
tendency of the cemented mats. It 
that a coating of 
rubber on the blades of an auto- 
mobile fan reduces the noise pro- 
duced by the high air velocities. 

“Rubber is fast replacing fabric 
webbings for automobile body shims + 
and hood cushion strips,” says the 
report, pointing out that these parts 
serve as noise elisminators, and, in 
must have a high resist- 
ance to heat and oil 

“Although it is proverbial that 
heat and oil deteriorate rubber 
quickly and seriously, outstanding 
advances have been made, and prod- 
ucts embodying improved rubber 
compounds have been been designed 
to withstand heat and contact with 


| 





| uses 


{ 
} 
| 
| 
| 


to the injury of the! 


| Show 


truck transportation is sub- | 


| 
} 
' 


| 
| 


| 
| 


the 


the Chamber | 
| regulation 


| be 
being | 


should such | 
is ques- | present time and determining which 


this result would | of 


demonstrating the | 
failure of intrastate truck | 


of the} 
customers of the} 


motor truck has | 


greases and organic solvents, | 
thus rendering available to industry 
the unique properties of rubber in 
heretofore considered too 
severe 


the 
and 


bulk transportation as 
field for rail service 


tance 
greatest 
profit 

The chamber expressed 
in agreement with the popular 
that the government should not 
interfere with the conduct of pri- | 
vate business except in situations! 
where the business itself of a 
public character 

The history of governmental regu- 
lation of business was invoked to 
tnat public demand for gov- 
lernment regulation and protection 
has always been an initiating factor. 

In the case of railroads, public 
demand and not the pleas of stage- 
coach companies and steamboat 
proprietors was responsible for the 
enactment of regulation 

“It seems to be pretty generally | 
agreed, the Chamber advanced 
“that existing regulation of motor 
carriers of property has been inef- 
fective and that apart from the 
practical difficulties which exist in 
the enforcement of such regulation 
even e#gainst undoubted common 
carriers, a controlling reason for this 
ineffectiveness has been the pres- 
ence in the field of the overwhelm- 
ing majority of privately owned 
trucks and contract carriers, and 
the facility with which under the 
compulsion of attempted regulation 
the common carrier will change his 
method of conducting his business.’ 

Mr. Brown suggested the conclu- 
sion to be drawn is that no form of 
could be effective which 
failed to include the private carrier 
—a form of regulation which cannot 
enacted without violating the 
owners’ constitutional rights. 

The task of classifying 
differing types of operation, 
which trucks are engaged at 


itself as 
idea 


Is 


5 


widely 
in 
the 


to 
al- 


these should be subjected 
regulation was advanced as an 
most insurmountable obstacle. 

Added to this there would be the 
necessity of examining each indi- 
vidual operation to determine 
whether it satisfied the “public 
necessity and convenience” require- 
ments necessary to certiticating op- 
erators under regulation. 

That the cost factors involved in 
the operation of trucks are of such 
a widely varying character as to 
preclude the possibility of adequate 
and satisfactory rate regulation was 
another argument introduced by the 
motor manufacturers. 

The chamber counsel added thai 
economic laws might be expected in 
the course of time to establish the | 
motor vehicle's place in transporta- 
tion. | 
That the bulk of freight lost by| 





|'so purchased was 46 per cent., 


| showed a gain of more than 
| per cent. 


| Prosperity Six, 


| hire truck 


Heads Conedion Group 


L. STEWART has been appoint- a 
ed general manager of the Ca- | GUICKy 


nadian Auto Manufacturers and 
Exporters Association. 
sumes his new duties, with head- 


quarters in Toronto, as of June 1. 


MIDWEST CAR SALES 
IN APRIL SHOW SHARP 
GAINS OVER MARCH 


(Continued from Page 1) 


about 15 per cent. during April as 
against March and being 22.6 per 
cent. less than a year ago. 

The tabulation of used cars is 
likewise highly satisfactory, with 


sales 23.4 per cent. ahead of March | 


' 
in number of cars moved and only | Equipment 


| started out on its twenty-third year, 


7.9 per cent. less than in April, 1930. 
In number of salable used cars on 
hand, 
of 44 per 
to March. 


cent. in April, compared 


was marked, with 35.2 per cent 
fewer used automobiles on hand. 

A greater percentage of cars were 
purchased for cash, the Reserve 
Bank’s report discloses. The number 
bought on the deferred payment 
plan was 44 per cent. of the total in 
April, whereas in March the number 
and 
in April of last year the proportion 
reached 48 per cent. 


_GRAHAM-PAIGE 
MAY SHIPMENTS 
NEW 1931 RECORD 


(Continued from Page 1) 


increased 66 per cent., while Canada 


introduction of the new 
with which Graham 
entered the field of low-priced cars, 
had immediate effect in increasing 
the company’s sales activities. 
production schedule was increased 
twice during the month, and the 
factory went on a five-day week 
basis instead of four. At the 
Graham body plant the working day 
was increased from six hours to nine 
hours. All models of the Prosperity 
Six are now in production, but the 
supply has not been equal to the 
demand. The June schedule calls 
for the same production rate as was 
maintained in May. 


The 


less-than- 
most of 
in trucks 


has been the 
short-haul type 
was transported 


railroads 
carload 
which 
owned 
was advanced as a reason why rail- 
roads might not expect to regain 
any great proportion of this busi- 
ness even if regulations were made 
so severe as to eliminate the for- 
operator from the picture 
entirely 
In view of this circumstance, the 
Chamber suggested that the proper 
course for railroads was to look to 
the transportation of carload long- 
haul shipments for their major rev- 


enues and to undertake progressive | 


abandonment of local freight trains, 
substituting motor vehicles for the 
service vacated. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| same 
| drivers are not necessary to success- | 





Stewart as- | 


|} gasoline engine costs, 


the figures show a decrease | 


On a comparison basis | 
with April of last year, the decrease | 


| the only 


| turers 


on | 
20 


The | 


| ders 


by the shippers themselves | 


| of 
| provided owners with facilities for 





~ Diesel Engines for Truck 
And Bus Service 


(Continued from Page 1) 


show from two to three miles per 


gallon. 
Automotive Diesel engines are not 


| greatly different in general design 
| or appearance than gasoline engines, 
|} and are subject to the same diseases 


and respond to abuse in about the 
degree. Specially trained 


ful operation, but superior intelli- 
gence reflects in less interrupted 
service as with gasoline engines. The 
fuel system is, of course, vastly dif- 
ferent, but fully as reliable as car- 
bureters and electric ignition. 

Specially trained service me- 
chanics are necessary to obtain the 
maximum satisfaction, but most sys- 
tems are easily understood and 
mastered by the average 
mechanic 

The present 
Diesel engines 


of automotive 
of line with 
but the same 
mass production will eventually 
equalize this to within 20 per cent., 


cost 
is out 


which will make the Diesel a highly 
profitable investment. 

As long as the user will accept 
gasoline power the manufacturer is 
not interested in pioneering a radi- 
cally different product, but eventu- 


| ally Diesel power will be offered for 


such service as it is suitable and 
its adoption will follow satisfactory 
and profitable servicc. 

There has been some speculation 
as to the probability of the adop- 
tion of the Diesel engine increasing 
the price of fuel oil. Inasmuch as 
both gasoline and fuel oil are pro- 
duced from the same raw materials, 


|the gasoline going through an ex- 


pensive refining process, while the 
fuel oil is used in the-Diesel engine 
is in a semi-crude state and only 
about half the volume is required 
for the same load, it does not seem 
that the price will be influenced 
upward. In other words, each Diesel 
engine displacing a gasoline engine 
in service will release a quantity of 
fuel for other use equal to what it 
uses, 


May Car-Truck Output 


Put at 340,000 Vehicles 


M. E. A. CREDIT DEPT. 
STARTS 23D YEAR 


credit 
and 
just 


29.—The 
Motor 
has 


New York, May 
department of the 
Association 


a record for continuous member- 
ship co-operation, which is sur- 
passed by only one other activity 
sponsored by the association. 
Participation in, and promotion 
of, the parts and accessory sections 
of the national automobile shows is 
other activity which has 
continued without interruption for 
2 longer period of time. It was 
the desire for co-operation in sup- 
porting the more representative au- 
tomobile shows of the early days 
which led to the formation of the 
Motor and Accessory 
Association in 1904. This 
association merged with the Auto- 
motive Equipment Association in 


1928 to form the present M. & L, A. 
~ 


‘BROCKWAY DIRECTORATE 


REDUCED TO 9 MEMBERS 


New York, May 
directors of 
Truck Company 


29.—The board of 
Brockway Motor 
has been reduced 
from eleven to nine members. G. 
A. Brockway, R. F. Black, C. M. 
Finney and J. Gossner were re- 
elected, and E. A. Brewer, A. J. 
Buck, W. A. Ford, F. R. Thompson 
and W. H. Webster, all of Cortland. 
N. Y., were added. The directors 
re-elected all officers at an organ- 
ization meeting following the stock- 
holders’ meeting and created an 
executive committee composed of 
Messrs. Brockway. Black and Fin- 
ney. 
Mr. 


the 


Black, president of the com- 
pany, told the stockholders’ mect- 
ing that the company's business is 
holding at good levels. An order for 
forty-three trucks has been received 
from the Georgia State Highway 
Department and other sizable or- 
have been secured from mu- 
nicipalities all over the country. 


UNITED MOTORS NAMES 
ROBERTSON IN MILWAUKEE 


Milwaukee, Wis., May 29. 
Motors Service Milwaukee branch 
has been placed under the manage- 
ment of William Robertson. He has 
been with the company for many 
years, serving at Boston, Cleveland 
and Indianapolis, and working up 
from helper to branch manager. 
5,000 SERVICE 
UNITED STATES 


DODGE HAS 
STATIONS IN 


Detroit, May 29.—With the 
tion of 122 new dealers to its dis- 
tributing organization since the first 
the vear, Dodge Brothers has 


complete and ready service at ap- 


, turns 


(Continued from Page 1) 


ule of 110,000 units for May, appears 
to have equaled and probably sur- 
passed that figure. In many cases 


manufacturers have not yet re- 
ceived definite figures on foreign 
production, ang here again there is 
a factor of doubt. But from all re- 
now in hand the indicated 
figure of 340,000 vehicle units ap- 
pears to be a safe and conservative 
estimate of the output for May, 1931. 


FRANKLIN MAINTAINS 
SALES PACE IN APRIL 


Syracuse, N. Y., May 29.—Regis- 
tration figures for April reveal that 


| retail sales of Franklin in compar- 


Manufac- | 


ison with its field have maintained 


| consistently the percentage of total 


| by 


United | 


addi- | 
| explains, 


| last 
lto him that sales as a whole were 
‘only 45 per cent. of 1930 is subject 


| Motors with an 


available business established month 
month for the past year. 
Special significance of this record 
lies in its indication of growing 
series 15 transcontinent and de luxe 
sales as an offset to the steady 
reduction of series 14 deliveries as 
tocks become depleted. 

For five consecutive 
periods since the first 
delivery records have registered in- 
creases in transcontinent and de 
luxe business at the rate of 25 per 
cent. for the former and 20 per 
cent. for the latter, period over pe- 
rioa 


four-week 
of the year 


CORRECTION 


New York, May 29.—Due 
wreng interpretation of his remarks 
an interview with H. A. Brown, 
vice-president and general manager 
of General Motors of Canada, which 
appeared in Automotive Daily News 
May 27, contained the statement 
that General Motors was producing 
and selling two automobiles to every 
one distributed by all other produc. 
ers in Canada combined, Mr. Brown 
this statement ss 


to a 


points out that 
incorrect. 

The facts are that General Motors 
is selling approximately 50 per cent. 
of the cars sold in the Dominion or 
a number roughly equal to the pro- 
duction of other makes, Mr. Brown 
also points out, that while the cur- 
rent production of the automobile 
industry is undoubtedly lower than 
year, the statement attributed 


to correction. 

It is difficult to give figures, he 
since they change from 
month to month, the point made by 
Mr. Brown, however, that General 
extremely slight 
decline is proportionally well ahead 


proximately 5,000 stations im the! of the balance of the industry. was 


United States. 


reiterated by him today. 





AUTOMOTIVE DAILY NEWS, 


‘Where Does the Dealer Go 
From Here” Discussed 
By Finance Corp. Official 


By W. SCHWEIGERT 
Secretary-Manager Finance Corporation 
“Where does the dealer go from here?” A very intrigu- 
ing question, no doubt, and one that compels the greatest 
interest of this group, representing, as it does, the major 
portion of automobile finance companies in this United 
States—because as go the dealers, so goes our business, 


Too much stress on volume during 


G. 
Protective 


ored—by singular and 
methods known only to the 
business—to horse-swap 
new iron for old, plus a long list of 
instaliment payments, and thereby 
outsmart a scheming and sophisti- 
cated public and finish the year's 
business on the profit side of the 
ledger. The finance company, on 
the other and, is finding the dealer 
harder to control than the pur- 
chaser. 

The dealer has striven to place a 
known value on an unknown quan- 
tity in the form of used cars, and, 
in spite of it all, generally proves to 
be his own worst enemy. Now, the 
day has arrived, or in very close ap- 
proach, when he must grab at every 
straw in a vain attempt to avoid the 
engulfing tide Present conditions 
are conducive to his attempting to 
survive by unethical methods. 

It true—as some of you 


has endeay 


peculiar 
automobile 


recent years has particularly crystal- 
lized in the past twelve months, a 
condition which all manufacturers 
and finance companies must now 
take cognizance of, whether they 
will or no. The mortality in the 
ranks of the dealers thus far is but 
an indicator of what we may expect 
unless every constructive measure 
possible is utilized in the guidance 
and direction of the dealer; first 
from his self-destruction; second 
from the manufacturers and finance 
companies’ despotic tactics, and last 
but by no means the least, from the 
general public 

The dealer has been the “shock 
absorber” in the automobile business 
from the time the car leaves the 
assembly line until the final install- 
ment has been paid by purchaser (in 
spite of this, some have been very 
successful). The dealer pays cash 
on delivery for his merchandise and 


v0 


1S 


CURRENT PRICES OF PASSENGER CAR MODELS 


DE SOTO—S-cyl. *157 0. A. 

iness Coupe 965 5 Touring 1 
(RS) ..995 5 De L. Sedan 1, 

Sedan 995 2-4 Con. Coupe 
wee (RS) 3a 


AUBURN—8-98, 127 
Standard Models,net including oe — 
2-dr. Brougham. 945 Con. Cabriolet. .1.045 2-4 
4-dr. Full Sedan 995 Con. Phae. Sed. .1.145 5 Stand 
B Man's Coupe 995 2 ‘ie L 
AUBURN—8-98 A. 127 W. B. satee 
Custom Models, including free wheeling 
5 4-dr. Sedan 1,195 Cabriolet (R.S!.1.245 pp aeion 
B. Man's Coupe.1,19» 5 Con. Pha. Sed.1.545 grandard Coupe 
5 2-dr. Brough.1,.145 (4 wood wheels 
AUSTIN—4 cyl. “75 W. B pare rim} 
Coupe 130 De Luxe Coupe wR I Coupe 
Coupe .395 2 Cabriolet wheels, 
i igh 
i) 645 


2 Bu 
2-4 Road 


995 
DE VAL X—f cyl. 118 W. B. 
595 Standard Sedan 
(4 wood wheels, 
Spare rim) 
Special Sedan 
(5 wire wheels, 
spare mounted 
in rea 
Custom 
Custom 
"116% 
4-dr 
4-dr 
-4 Con 
"R.S. 
it's W. B. 
Business Coupe 
(6 wire wheels? 
2-4 Coupe (R.S.' 
(6 wire wheels! 
Sedan (6 wire 
wheels) 


18 W. B. 


Sedan 3. 
4 Con. Coupe 
(R.S) 3 


625 
ss 
wire 
one in 
we 


Business 
Standard 
Runabout 
BLUICK— 14 OW. 
Coupe 25 5 Phaeton 
Sedan 15 4 Spt Coupe 
Roadster 5 4-dr Sedan 
4 Cony. Coupe 


BLICK—8-60. i118 W. B. 
Coupe 1,285 5 Phaeton 
Coupe 1,325'Spt Roadster 

§ 4-dr. Sedan 

BUICK—8-80. 124 «(UWW. = 
4 upe 1,535 5 4 Sedan 

oor BU ICK—8-90. 152 W. B. 
4 Spt. Roadster.1,610 5 4-dr. Sedan , 

Touring 1.620 4 Cony. Coupe . 6 5 
2 Spt. Coupe. ..1,720 7 4-dr. Sedan 
5 Coupe 1,765.7 Lim. Sedan 


CADILLAC—V 8. Fisher Custom. 134 | 
2 Coupe 2.695 2 Con. Coupe. 
5 Coupe 2,795 7 Sedan. 
5 Sedan 2,795.5 A. W Phaeton. 
5 Town Sedan 2.84517 Imp. Sedan 
2 Roadster 2.845:7 Touring (Fleet- 
5 Phaeton 2,945 wood! 
CADILLAC—V-12. 140 y 
2 Coupe 3.795 7 Sedan (143 
5 Coupe 3895 W. B.}.. 
5 Sedan $895 7 Touring 
Roadster 3.945 7 Imperial] 
5 Town 3,.945' (143 W 
Phaeton 4.045 A. W. Phaeton 
Con Coupe 4.045 
CADILLAC—V-16. 148 
Fleetwood Custom. 
5.350,2 Coupe 
5,750 2 Con. Coupe 
5,800'5 Club Sedan 
5.9505 Sedan 


ro ee 
Coupe 
Sedan 
oO. A. 
Sedan 
Phaeton 
Coupe 


B. fender 
2 Bus 
5 2-dr 
4 Spt 


DODGE—Ssix. 
Coupe 735 5 
Coupe 5 


iness 
Stan 
R. Ss.) 
2-4 Road (RS) 


DODGE—Six. 
Business 


, wire wheels: 
2-4 Coupe ‘(R.S.) 
‘5 wire wheels) 835 
Sedan (5 wire 5 
wheels) 845 


DODGE—Fight. 


2-4 Roadstr (RS) 995 5 
2-4 Stan. Coupe 2- 
(RS. 1,025 


DODGE—Eight, 118 W. B. 
2 =4 Coupe (R.S.) 15 Sedan (6 wire 
wire wheels!) 1,095 wheels) ; 1,17 
5 Sedan (5 wire 
wheels) 1,135 
DURANT—619 f-eyl, 
4-dr, Sedan 695 


DURANT—610 4-cyl. 112 W. 
ine Coupe Coupe ‘R. S.' 
wood wheels) ..735 wire wheels) 
Business Coupe Sedan (wood 
(wire wheels) (wheels) 
Coupe (R. 8.) Sedan (wire 
(wood wheels) ..755 wheels) 


DURANT—612 6 esl. 112 W. B. 
R= £ ness Coupe Sedan ‘wood 
Se 5 Sedan Cabrio 4 wood wheels) wheels) 
1 asia = j TT, Business Coupe Sedan (5 
25 mperia a (wire wheels) .7 wheels 
= tine sean sores J Coupe (R. 8.) | Sedan 6 wire 
iim : — (wood wheels).780 wheels) 
5 Imp. Cabrio. ..6 350,Town Cabriolet Coupe iR. 8.) | 
5 Phaeton 6,500 (Opera, mene) 2 (wire wheels). .795 
7TImp. Sedan. .6,525 Town Jabriole z F 
Town Cabriolet (quarter win- eee a 6 
(opera seats) dows) 8.75 e L. Coupe 4 | 
Town Cabriolet /Town Cabriolet 6 ae. woo _ 
(q’'rter win.) (leather me ee geo 
Town Cabriolet quarters) ben ra 
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4 Coupe 1,91; 
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Victoria Coupe.2,295 
All Hupmobile models inciude free wheeling 
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MARMON—i0. 11244 
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2 Stand Coupe 7 Sedan 
5 Sedan san 7 Limousine 
5 Club Sedan 
snatnhbbiatenech 145 W. B 
5 Sedan «+++. 4,775; 2 Con. Coupe 
2 Coupe .795 7 Sedan 
5 Cl. Cp. Sedan.4,845,5 Con. Sedan 
5 Victoria 4,845 7 Limousine 
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portends 
rather 


and institute preventatives, 
then at a period 

Vv for a cure. 

A small percentage of manufac- 
turers in the past have taken active 
measures to insure the health and 
longevity of their dealerships, but 
very little has been attempted in 
that direction by the finance com- 
panies. The present-day situation 


too late 


requires the close co-operation, con- | 


sultation and advice, embodied in a 
more thorough understanding be- 
tween the dealer and the finance 
company. It requires actual direc- 
tion and service on our part. The 
healthier we can make the dealer's 
business, the more satisfactory will 
be our own 

It said the dealer is now in the 
driver's seat. Unfortunately for 
themselves, dealers do not work to- 
gether for their mutual interests, 
but in any case something of. great 
importance is needed—not only a 
steadying influence, but a dynamic 
guiding power, directing, instruct- 
ing and aiding the dealer in the 
proper channels of honest, intelli- 
gent and businesslike methods of 
merchandising automobiles through- 
out the length breadth of the 
land. 

Such the province and duty of 
an organization such as ours and the 
individual responsibility of every 
member 

These observations 
prompted by pessimism or 
are a deliberate statement of opin- 
ion covering one of the greatest 
problems confronting the business in 
which we are engaged and in which 
we are so deeply interested. 
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De Luxe 
490 4 Sport 
2 Roadster 3,490 5 Sedan 
2 Coupe 3.545 Coupe 
7 Touring oe $595 5 Club Sedat 
2 Cony. Coupe. .3,595 
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De Luxe 
i Sedan 4.150 7 Sedan Li 
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1,495 5 Brougham 
2 Coupe (RS)...1,495 2 Cabriolet RS 
9 Club Sedan ..1,545 
PEERLESS—Master & #25 
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INDIAN MOTOCYCLE HAS | 
MARCH, APRIL PROFIT 


29 Reor- 


Motoevele 


Springfield, Mass., May 
ganization of the Indian 
Company affairs under 


resulted 


the present 


management has in a 


marked in the 


company 
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for 
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for the 
1230 
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and 
been 
presi- 
check- 


Improvemen! 
cial condition of the 
indicated by a $46,396 profit 

March and April This comyne 
with a loss of $108,825.64 

corresponding two months in 
| A thorough reorganizai 
company’s manufacturing si 
administration afiairs~ has 
completed by E. Pattl du Pont 
dent. The result has be: 
ing of the consistent record of 
losses. The company passed to a 
profit making basis in March. The 
record by ae since the begin- 
ning of this ear is as foliows: 
January, loss. $42.38 75; February, 
loss, $33.408.75; March profit, $17.- 
160.75; April profit, $29,235.98. Net 
sales during March and April were 
$591.581.73,. compared ith $766,- 
952.71 for the same two months iast 
year. Mr. Du Pont points out 
March and April are peak months. 
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ILLINOIS PROVIDES 
$107,800.0600 POR ROADS 
Chicago, May 29—An important 
step in the move to create more 
employment in Illinois hes been 
made by the State Sen: through 
passage of the administration. ap- 
propriation bi! $107.800.000 
to the highway for the 
next two vears 
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‘Le Baron) (Pleet wood 7.495 
6 Sed Limousine 
(Le Baron) 
STUTZ—MA. % 
Chateau Series Wevmann. 
4 Longchamps 4,345 5 Ver 
STUTZ—MB. &-eyl 


Chateau Scries 
5 Chaumont 


1,995 


w. B 


Victoria 2,295 


6 


Yourer 


me 


-LA 6-¢y! 


3,445 

Speedster 95 

3.195 

ster (TC 195 
Ww. B. 

i YyF 

HGF 

OF 


196 


795 


100 
5.195 


-5,195 


cyl. M4442 W. B 
wiles 
145 W. B. 
Weymann, 
4,745 5 Monte 
WILLYS—6-97. G-cyl. 110 W. 
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| An advertising 
agency man 
speaks— 


Following is an extract from an article by R. W. Orr, Assistant to the 
President, Lennen & Mitchell, Inc., which appeared in Printers’ Ink for 
May 21, 1931: 


“The qualitative analysis of media is more important than the quantitative. When 
a close decision has to be made, I secure from the special representative a week's 
file of the competing papers and compare, day by day, their editorial content, 
make-up, type and volume of advertising carried; and this procedure invariably 


settles the question.” 


Notice that Mr. Orr believes that qualitative analysis is 
more important than quantitative. When it comes to 
trade media you will find that whenever a medium carries 
a high subscription price and serves its subscribers better 
than any other paper, there area great many readers per 
copy. 


In the case of Automotive Daily News (subscription $12 
per year) there are over 8 re>ders for each copy in auto- 
motive factories, and an almost equal number in dealer 
“and distributor establishments. That is because Automo- 
tive Dailv News prints news when it is news, covers the 
industrv fully with a staff of 260 correspondents, has a 
large editorial force in New York, complete ticker 
service, a Detroit office and editor, and every other 
facility for publishing a live, up-to-date newspaper. 


The registration service of Automotive Daily News is 


S. A. E. SUMMER speedier than that of any other publication in the 


MEETING ISSUES 


industry. 


June 13-15-16-17-18-19 All of this service means one thing—reader interest, 


and reader interest may easily be the leading factor in 


DAILY DISTRIBUTION i : c 
the selection of a publication. 


Automotive Daily News will dis- 
tribute copies every day at 
White Sulphur Springs. These : 

meeting issues will cover events . © 

of the day plus news of the uiomotive at y Cws 
industry elsewhere. Those un- 

fortunate enough not to be able H. A. TARANTOUS, Business Manager, 350 HUDSON ST., NEW YORK CITY 


to attend the meeting will re- WESTERN OFFICE: Willard R. Cotton, Manager, 333 No. Michigan Ave., . ago, Ill. 
ceive their copies by mail. DETROIT OFFICE: Geo. M. Slocum, Manager, Fisher Building, Detroit, Mich. 





